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September 30, 1999

Mr. David Brown, Jr.
Rascal House, Inc.
1066 Tent Avenue
Any Town, RI 02920

Re: Rascal House v. Metropolitan Board of Zoning Appeals at Some County, Some
State; Community Organization, Inc.; Smith Health Care Center, Inc.; Smith East
Healthcare Center; et al.

Dear Mr. Smtih:

In accordance with your request, we have calculated the damages suffered by Rascal
House, Inc. as a result of the defendants’ actions in the above referenced matter.

In our opinion, the minimum amount of quantifiable damages are:

ONE MILLION, FOUR HUNDRED SIXTY-ONE THOUSAND,
SIX HUNDRED AND TWELVE DOLLARS ($1,461,612)

Our analysis and conclusions are detailed in the attached report.

Very truly yours,

TRUGMAN VALUATION ASSOCIATES, INC.

Gary R. Trugman
CPA*/ABV, MCBA, ASA, MVS

GRT/ejb
Attachment
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INTRODUCTION

DESCRIPTION OF THE ASSIGNMENT

Trugman Valuation Associates, Inc. was retained by Rascal House, Inc. (“RHI” or “The

Company”) to calculate the economic damages that have been incurred as a result of the

actions of the defendants in this matter.  These damages are calculated as part of the

litigation entitled Rascal House v. Metropolitan Board Of Zoning Appeals At Some County,

Some State et al., filed in the Some County Superior Court sitting at Some City, Some

State, Cause No: 129D06-9634-CP-1234.

In order to perform this assignment, numerous documents were reviewed and relied on.

These items include the following:

1. Tax returns for an S Corporation for several Rascal House, Inc.’s clinics including

(years of tax returns in parentheses):

a. Rhode Island Substance Abuse Treatment (1989-1997)

b. Center For Behavioral Health – PA (1990-1997)

c. Center For Behavioral Health – RI (1987-1991, 1993, 1997)

d. Center For Behavioral Health – ME (1992-1997)

e. Center For Behavioral Health – HA (1993-1997)

f. Rascal House, Inc. – Bucks County (1995-1997)

g. Rascal House, Inc. – Providence, RI (1995-1997)

h. Rascal House Utah, Inc.  (1995-1997)

2. Annual Reports for Rascal House clinics including:
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a. Rascal House Midwest Business Plan, Fourth Quarter 1995

b. Rascal House, Inc., 1997 Annual Report

c. Rascal House – Rhode Island and Northern Rhode Island, 1996 Annual

Report

d. Rascal House – Bucks County, Lake County, and Some City, 1996 Annual

Report

e. Rascal House – Pittsburgh and Butler, 1996 Annual Report

f. Rascal House – Maine and Utah, 1996 Annual Report

g. Rascal House Inc., 1995 Annual Report

h. Rascal House Inc., 1994 Annual Report

3. A Rascal House general ledger that details the costs incurred for the unopened

Some City clinic.

4. Documentation such as invoices and bills supporting the incurred costs detailed in

# 3.

5. Legal documents pertaining to the case of Rascal House, Inc. vs. Some City; and

the Metropolitan Board of Zoning Appeals at Some County, Some State.

6. Income statements for the following Rascal House, Inc. clinics:

a. Rascal House, PA (For years ended 1995-1998)

b. Rascal House, Butler (For years ended 1995-1998)

c. Rascal House, Inc. (For year ended 1998)

d. Rascal House, Bucks County (For year ended 1998)

e. Rhode Island Substance Abuse Treatment, Providence (For years

ended 1997-1998)

f. Rhode Island Substance Abuse Treatment,  Woonsocket (For years

ended 1997-1998)
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g. Center For Behavioral Health, Maine (For year ended 1998)

h. Rascal House, Utah (For year ended 1998)

i. Center For Behavioral Health, HA (For year ended 1998)

j. Rascal House Central Maine (For year ended 1998)

7.   A leasing agreement for the unopened Some City property.
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DAMAGES CALCULATIONS

The damages calculated in this report have been adjusted for a present value date of October

31, 1999.  The damages sustained by Rascal House, Inc. (“RHI”), because of the actions of

Some City are as follows:

• Lost profits.

• Clinic costs including capital expenditures and operating expenses.

• Legal and expert fees.

• Statutory interest. 

Each of these items is explained in the following sections of the report.

DAMAGES FROM LOST PROFITS

The calculation of lost profits involves the estimation of the period over which profits have been

and will be lost, and the amount of profits lost in each period. Based on our discussions with

management, a facility is typically open to service patients six months after the signing of a lease

and/or three months after U.S. Drug Enforcement Agency (“DEA”) inspection. RHI signed a lease

for the facility in Some City on November 9, 1995 and had already ascertained that the zoning

regulations permitted the establishment of a methadone clinic at the location.  

Due to the difficulties that RHI had with the Some City, the DEA did not come in to inspect the

facility.  According to management, DEA wanted to wait until the community and political issues

were resolved.  Therefore, since an inspection never occurred, we used the lease signing date

as a trigger date for the opening of the clinic.  Consequently, we have assumed RHI would have
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opened on June 1, 1996 (6 months after the lease signing, rounded to the beginning of the next

month).

The calculation of lost profits is based on the estimation of two factors: expected profits and

mitigation of damages. To estimate expected profits, we have reviewed the financial information

for 12  clinics owned, operated and/or managed by SMART Management, Inc. (“SMI”), RHI’s

management company.  The clinics reviewed include:

1. Rascal House CBH - Pennsylvania

2. Rascal House CBH - Butler, Pennsylvania

3. RI Substance Abuse Treatment - Providence, RI

4. RI Substance Abuse Treatment - Woonsocket, RI

5. Rascal House, Inc. - Utah

6. Rascal House, Inc. - Bucks County, Pennsylvania

7. Center For Behavioral Health - Harrisburg, Pennsylvania

8. Center For Behavioral Health - Maine

9. Rascal House Inc. - Lake County, Indiana

10. Center For Behavioral Health - Rhode Island

11. Center For Behavioral Health - NPA

12. Rascal House Central Maine

Financial information was compiled through tax returns and internal financial documents

provided to us by RHI.  We have reviewed the financial statements for each clinic since its
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inception to understand the growth pattern of a typical methadone clinic under management

similar to that which Some City would have had.  While we cannot predict the actual growth

pattern for RHI, we can estimate the typical growth pattern for clinics under similar

management. Tables 1 through 11 present historical income statements for the 11 clinics

reviewed by us in order to estimate expected profits.  The Rascal House of Central Maine,

which opened in August 1998 is not presented due to the fact that it does not have enough

history of operations to be meaningful in this analysis. 
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TABLE 1
RASCAL HOUSE CBH-PA

INCOME STATEMENT

1990 1991 1992 1993 1994 1995 1996 1997 1998

1 2 3 4 5 6 7 8 9

Revenues $ 213,048 $ 548,249 $ 744,130 $ 825,745 $ 1,035,102 $ 1,027,653 $ 1,135,822 $ 1,312,382 $ 1,455,434 

Cost of Sales         12,133         42,121         67,016         72,151          77,138         72,687         71,854         79,947         95,866 

Gross Profit $ 200,915 $ 506,128 $ 677,114 $ 753,594 $ 957,964 $ 954,966 $ 1,063,968 $ 1,232,435 $ 1,359,568 

Operating Expenses:

Salaries & Wages $ 84,113 $ 154,105 $ 188,026 $ 191,246 $ 289,474 $ 230,440 $ 280,882 $ 341,906 $ 381,720 

Security -           1,232           4,100           2,904           1,049           3,045           1,722           7,432         12,322 

Payroll Taxes - - - - -         32,770         43,714         34,395         34,270 

Insurance           3,354           6,899           9,575         18,805          28,260         29,226         33,160         41,279         32,853 

Medical Director Fees - - -         57,415 -         55,869         82,392         92,138         96,286 
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Licenses & Fees -               60 - - -              535              335              292              250 

Advertising & Promotion           1,405           1,041              706           3,166              448              694           2,080           3,802           7,286 

Contributions/Donations - - - - - -              100 -              500 

Janitorial Services              664           2,511           5,679           5,769           6,086           6,858           9,139         10,438         10,917 

Depreciation Expense           1,392           6,561         19,434         19,433          12,798           8,940         23,296         15,944           2,287 

Bad Debts Expense              955         10,532         16,483           8,006           8,826         20,233         33,551         33,408         43,969 

Interest Expense           1,481           1,410           1,003              953              340              330              239 -              431 

Equipment Rental - -           1,751              994           1,528           4,861           1,719 - -  

Penalties/Late Charges - - - - - - -               18 -  

Vacation/Sick Pay Expense - - - - -         19,129         28,123 - -  

Employee Benefits -         11,106           8,481 - -           1,085           1,727 - -  

Miscellaneous              143              109              914              733           8,092 - - - -  
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Total Operating Expenses $ 191,269  $ 408,078 $ 563,836 $ 542,826 $ 631,689 $ 621,129 $ 801,244 $ 850,039 $ 920,581 

Net Income From Operations $ 9,646  $ 98,050 $ 113,278 $ 210,768 $ 326,275 $ 333,838 $ 262,724 $ 382,397 $ 438,987 

Other Income/Expenses 475 270                                         -   20,032 (56,935) (46,617) (61,181) (26,236)

Earnings Before Income Tax $ 10,121  $ 98,320 $ 113,278 $ 210,768 $ 346,307 $ 276,903 $ 216,107 $ 321,216 $ 412,752 
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TABLE 2
RASCAL HOUSE CBH - BUTLER

INCOME STATEMENT

1995 1996 1997 1998
1 2 3 4

Revenues $ 168,423 $ 378,125 $ 484,741 $ 466,633 
Cost of Sales        10,816        26,896        34,543        29,692 
Gross Profit $ 157,607 $ 351,229 $ 450,197 $ 436,941 

Operating Expenses:  
Salaries & Wages $ 37,310 $ 100,658 $ 148,268 $ 129,604 
Security              335                 90              469              985 
Payroll Taxes - -        17,634        17,459 
Insurance -                 12           1,899        16,493 
Medical Director Fees           3,306        27,182        63,111        33,736 
Consultant Fees - -              253              225 
Administrative Expense              548              130              855           3,286 
SMART Management        16,964        37,813        48,474        46,664 
Rent        14,675        14,625        14,625        14,625 
Utilities              797           1,339           1,488           1,360 
Telephone           3,562           4,828           6,466           7,494 
Repairs and Maintenance           1,098              391              366              227 
Software/Hardware Expense                 38           2,292           2,827           3,057 
Supplies              771           1,771           2,113           3,938 
Freight              234              822              717              926 
Postage              195              137              189              746 
Credit Card Charges                   8 -              245           2,383 
Patient Refunds              290                 40                 59 - 
Property & Other Taxes -                 47 - - 
Printing Costs              726              460              635           1,723 
Legal & Professional Fees -              416           3,093           7,498 
Dues & Subscriptions - -              222              303 
Education & Seminars                 26           1,165           1,781           3,317 
Royalty Fees           8,482        18,906        24,233        23,332 
Accounting/Bookkeeping              329              248 -           8,180 
Auto Expense           2,933           1,549              657              940 
Travel & Entertainment              766           1,775           1,009           1,871 
Licenses & Fees                 70 -              170              150 
Advertising & Promotion              200              416           1,323           1,589 
Contributions/Donations -              100 -              525 
Janitorial Services                 60              543           1,843           2,235 
Depreciation Expense - - -           2,837 
Bad Debts Expense           1,910        10,713        13,312           9,773 
Equipment Rental                -            501         1,371         1,312 
Total Operating Expenses $ 95,633 $ 228,968 $ 359,707 $ 348,792 

Net Income From Operations $ 61,974 $ 122,261 $ 90,490 $ 88,149 
Other Income/Expenses   -  -  -  - 
Earnings Before Income Tax $ 61,974 $ 122,261 $ 90,490 $ 88,149 
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TABLE 3
R.I. SUBSTANCE ABUSE TREATMENT - PROVIDENCE

INCOME STATEMENT

1989 1990 1991 1992 1993 1994 1995 1996 1997 1998

1 2 3 4 5 6 7 8 9 10

Revenues $ 129,514  $ 393,261  $ 624,909 $ 798,533 $ 956,442 $ 918,795 $ 990,335 $ 1,057,991 $ 1,294,308  $1,429,228 

Cost of Sales 57,544 280,779 57,329 104,406 99,517 102,069        86,120          81,719 76,056 

Gross Profit $ 71,970 $ 112,482 $ 567,580 $ 694,127  $ 856,925 $ 816,726  $ 904,215 $ 986,073 $ 1,212,589  $1,353,172 

Operating Expenses:

Salaries & Wages $ 9,861 $ 105,875 $ 155,868 $ 171,358 $ 226,711 $ 232,237 $ 299,516 $ 330,724 $ 358,315 $ 425,756 

Security 1,316 21,989 18,013 25,746 24,237 2,637           2,077 26,765 24,556 24,822 

Payroll Taxes 5,031 - 24,956 - - - - 37,700 43,923 50,205 

Insurance 4,251 4,303 5,505 11,682 15,987 25,986        27,595 34,676 37,617 46,263 

Medical Director Fees - 10,057 20,500 32,965 33,608 38,970        34,463 52,104 75,112 79,883 

Consultant Fees 8,949 6,900 23,522 50,957 65,179 -           9,991 67,660 172,034 11,815 

Administrative Expense - - - 5,036 24,028 4,667           5,977 5,796 4,584 12,451 

Management Expense - - - - - 58,480        61,113 - 88,662 85,754 

Rent 10,900 21,900 21,600 23,700 27,300 28,800        44,200 53,846 38,919 42,059 

Utilities 200 2,432 600 500 600 600           2,156 7,683 8,459 6,992 

Telephone 2,003 - 6,883 - - - - 8,808 9,688 10,296 

Repairs and Maintenance 1,752 808 2,230 7,479 10,536 8,009           9,129 24,736 5,536 13,032 

Software/Hardware Expense - - - - - - - - 3,324 5,274 

Supplies 3,519 4,895 10,589 8,182 4,290 3,955           7,284 7,507 10,601 10,453 

Freight - 183 541 - 306 282              681 740 1,065 1,893 

Postage 352 - - - - - - - - - 

Credit Card Charges - - - - - - - 626 362 812 

Patient Refunds - - - - - - - 490 1,867 718 

Property & Other Taxes - 18,263 701 19,987 30,716 31,827        43,603 8,361 15,176 8,385 

Printing Costs - 1,537 1,247 3,995 3,295 2,385           2,107 2,287 4,241 7,850 

Legal & Professional Fees 7,246 15,069 24,491 50,276 23,854 23,501        28,464 17,613 7,817 8,223 

Dues & Subscriptions 100 50 72 - - 1,389           1,078 7,287 3,468 1,452 

Education & Seminars - 224 1,180 - - 988              513 2,806 493 3,513 

Royalty Fees - 19,836 31,295 40,064 47,830 48,735        50,927 53,225 64,715 71,461 

Accounting/Bookkeeping - - - - - - - 19,135 19,446 20,692 

Auto Expense - - - - - - - 174 314 329 

Travel & Entertainment 67 70 887 639 724 935           1,186 258 469 3,864 

Bank Service Charge 138 214 259 - 333 587              607 237 494 167 

Licenses & Fees - 70 70 - - - - 1,805 791 234 

Advertising & Promotion 591 1,021 1,607 4,150 4,252 5,450           4,543 5,777 6,647 20,179 

Contributions/Donations - - - - - - - - - 2,168 

Janitorial Services - 4,148 5,108 7,760 7,929 8,461        11,727 9,659 9,498 12,387 

Depreciation Expense 3,528 12,852 12,690 23,824 25,488 17,923        38,897 12,971 28,367 26,470 

Bad Debts Expense 615 9,770 2,937 16,038 20,762 16,986        13,028 36,746           26,094 

Interest Expense 2,639 3,942 3,632 382 34 114           3,860 9,223 26,356 19,046 

Equipment Rental 144 3,460 1,560 - - 879           5,114 10 553 2,756 

Contract Labor - - - - 6,521 23,690        47,511 10,704 10,426  406 

Penalties/Late Charges - - - - - - - - 684 - 

Miscellaneous 88 - 88 1,808 3,878 905        28,064 3,237 - - 

Communications - - - 7,728 6,034 6,654           6,598 - - - 

Employee Benefits - - -                   1,181 4,002           1,424 - - - 

Total Operating Expenses $ 63,290 $    269,868 $    378,631 $    514,256 $    615,613 $    600,034 $    793,433 $    861,376 $ 1,117,999  $ 1,064,154 

Net Income From $ 8,680 $ (157,386) $ 188,949 $ 179,871 $ 241,312 $ 216,692 $ 110,782 $ 124,697 $ 94,590 $ 289,018 

Other Income/Expenses  - 1,199 742   -  -  - 29,459 10,243 754 1,286 

Earnings Before Income Tax $ 8,680 $ (156,187) $ 189,691 $ 179,871 $ 241,312 $ 216,692 $ 140,241 $ 134,940 $ 95,344 $ 290,304 
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TABLE 4
R.I. SUBSTANCE ABUSE TREATMENT - WOONSOCKET

INCOME STATEMENT

1997 1998
1 2

Revenues $ 137,529 $ 234,027 
Cost of Sales            9,480          14,672 
Gross Profit $ 128,049 $ 219,355 

Operating Expenses:
Salaries & Wages $ 61,052 $ 88,432 
Security            3,514            3,524 
Payroll Taxes            8,221          11,326 
Insurance -            4,931 
Medical Director Fees            9,371          15,740 
Consultant Fees            8,694            1,776 
Administrative Expense            3,959            3,579 
Management Expense          13,277          14,042 
Rent          15,877          16,232 
Utilities            4,373            3,470 
Telephone            4,423            5,527 
Repairs and Maintenance                145                387 
Software/Hardware Expense            2,511            4,535 
Supplies            1,357            3,406 
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TABLE 5
RASCAL HOUSE, INC. - UTAH

INCOME STATEMENT
1995 1996 1997 1998

1 2 3 4

Revenues $ 12,130 $ 196,565 $ 308,454 $ 269,086 
Cost of Sales          1,171          21,309          25,735          20,820 
Gross Profit $ 10,959 $ 175,256 $ 282,719 $ 248,266 

Operating Expenses:
Salaries & Wages $ 9,787 $ 93,969 $ 111,174 $ 113,450 
Security             149                265                602                889 
Payroll Taxes -            7,991          10,587            9,153 
Insurance          1,655            7,388          10,894          11,212 
Medical Director Fees          4,726          26,836          26,497          23,315 
Consultant Fees          1,006            4,468            2,407          16,725 
Administrative Expense - - -                590 
Management Expense - -          25,000 - 
Rent       10,048          15,072          15,313          15,485 
Utilities - - - - 
Telephone -            8,092            5,341            7,334 
Repairs and Maintenance -                489                475            1,884 
Software/Hardware Expense -                171 -            3,734 
Supplies          1,937            3,972            2,750            4,373 
Freight          1,312            1,318            1,208                871 
Postage -                173                198                263 
Credit Card Charges - -                697            2,415 
Patient Refunds -                  56                569            1,050 
Property & Other Taxes          1,458                498            2,407                241 
Printing Costs             719            1,574            1,771            1,501 
Legal & Professional Fees          5,659            3,141                355                733 
Dues & Subscriptions                38                195                395                507 
Education & Seminars -                746                144                712 
Royalty Fees - - -            3,523 
Accounting/Bookkeeping -            1,300            1,324                939 
Auto Expense -                611                643            3,718 
Travel & Entertainment       11,009            5,597            7,766          18,996 
Bank Service Charge                34                138                390                203 
Licenses & Fees -                484                452                400 
Advertising & Promotion          3,796            3,271            6,891            5,705 
Contributions/Donations - - -                100 
Janitorial Services - - -                  47 
Depreciation Expense          2,759            5,073            3,915            3,262 
Bad Debts Expense                12          24,015          15,698          15,990 
Interest Expense                87            5,026                235                  98 
Equipment Rental -                221                862            1,123 
Contract Labor             274            3,530                190            3,537 
Penalties/Late Charges - - - - 
Communications         1,654                   -                   -                   - 

Total Operating Expenses $ 58,119 $ 225,680 $ 257,150 $ 274,076 

Net Income From Operations $ (47,160) $ (50,424) $ 25,569 $ (25,811)
Other Income/Expenses       -       11             21            27 
Earnings Before Income Tax $ (47,160) $ (50,413) $ 25,590 $ (25,784)
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TABLE 6
RASCAL HOUSE, INC. - BUCKS COUNTY

INCOME STATEMENT

1995 1996 1997 1998
1 2 3 4

Revenues $ 6,403 $ 72,142 $ 241,163 $ 337,960 

Cost of Sales              661           7,361        17,057        16,347 

Gross Profit $ 5,742 $ 64,781 $ 224,106 $ 321,613 

Operating Expenses:

Salaries & Wages $ 14,132 $ 62,270 $ 96,918 $ 146,254 

Security -              545              793              450 

Payroll Taxes -           5,960           8,410         (7,798)

Insurance              942           4,502           5,532        10,950 

Medical Director Fees           1,900        17,625        37,060        40,688 

Consultant Fees - - -           7,000 

Administrative Expense        15,888 - - - 

Management Expense - - - - 

Rent           8,925        13,000        13,900        14,260 

Utilities              647           3,019           3,266           4,067 

Telephone -           5,430           8,393           8,439 

Repairs and Maintenance           1,928           2,234           2,223           2,796 

Software/Hardware Expense - - -           2,868 

Supplies           2,101           3,134           3,828           6,274 

Freight           1,023 - -              382 

Postage -           1,046              905              478 

Credit Card Charges - - - - 

Patient Refunds - -           1,675              418 

Property & Other Taxes           1,647              600           1,266              322 

Printing Costs           1,329              542              950              879 

Legal & Professional Fees           4,691              715              926           3,137 

Dues & Subscriptions              350              341              288              372 

Education & Seminars              290              128              288           1,391 

Royalty Fees - - -           3,085 

Accounting/Bookkeeping -           2,575           1,272           1,997 

Auto Expense -           4,503           5,091           6,928 

Travel & Entertainment           9,864           5,359           7,125        12,703 

Bank Service Charge                 81           1,012              766              502 

Licenses & Fees -              599              154              199 

Advertising & Promotion        14,085           2,796           3,150        10,272 

Contributions/Donations - - -              100 

Janitorial Services              317           1,105           1,381              980 

Depreciation Expense           1,559           8,392        11,802           8,136 

Bad Debts Expense              161           4,185           5,628           6,557 

Interest Expense                 34              141              154                 79 

Equipment Rental - -              159           1,094 

Contract Labor              658              731              202 - 

Penalties/Late Charges - - - - 

Miscellaneous Expense              101              222                 45 - 

Communication         2,555                  -                   -                  - 

Total Operating Expenses $ 85,208 $ 152,711 $ 223,550 $ 296,258 

Net Income From Operations $ (79,466) $ (87,930) $ 556 $ 25,355 

Other Income/Expenses               -               -              82           104 

Earnings Before Income Tax $ (79,466) $ (87,930) $ 638 $ 25,459 
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TABLE 7
CENTER FOR BEHAVIORAL HEALTH - HA

INCOME STATEMENT

1993 1994 1995 1996 1997 1998
1 2 3 4 5 6

Revenues $ 75,407 $ 189,712 $ 224,794 $ 309,657 $ 489,186 $ 476,131 
Cost of Sales           8,458        14,049        22,139        22,679        31,975        28,545 
Gross Profit $ 66,949 $ 175,663 $ 202,655 $ 286,978 $ 457,211 $ 447,586 

Operating Expenses:
Salaries & Wages $ 26,147 $ 79,639 $ 85,451 $ 112,613 $ 182,741 $ 163,630 
Security -              184              216              280           3,249           3,818 
Payroll Taxes - - -        10,291        14,863        16,583 
Insurance           5,660           5,375           6,608           8,538        10,889           7,231 
Medical Director Fees           6,888        10,960        15,228        35,081        47,465        38,738 
Consultant Fees -        10,241        22,479        31,278              100        47,882 
Administrative Expense           6,439           1,703           2,083 -           5,512        10,249 
Management Expense - -           1,541 -        39,639 - 
Rent        14,384        11,400        11,919        14,382        27,193        18,256 
Utilities                 20 - - -              643 - 
Telephone           4,680           5,654           4,615           9,297        15,633        16,175 
Repairs and Maintenance              360              121 -           2,575           3,518           2,699 
Software/Hardware Expense              769 - - -           2,613           4,396 
Supplies           1,391           2,517           2,760        10,328           9,498           7,823 
Freight              655           1,349           2,476           2,413           3,033           1,384 
Postage - - - - - - 
Credit Card Charges - - - - - - 
Patient Refunds - - - -              731              351 
Property & Other Taxes           4,748           9,359           8,705           2,455           1,322                 61 
Printing Costs           1,582           1,101              837           1,341           2,581           2,406 
Legal & Professional Fees - -              250           1,812           9,227           4,046 
Dues & Subscriptions -              115              208              455              853              409 
Education & Seminars              295              958              429              925              573              420 
Royalty Fees - - - - -        23,807 
Accounting/Bookkeeping           7,694           7,998           7,074        13,627           8,839        15,371 
Auto Expense              599              279 -           1,007           4,300           1,630 
Travel & Entertainment           5,208           2,520           2,206           4,323           3,168           7,127 
Bank Service Charge              786              565                 61              206              591              186 
Licenses & Fees              192 - -              380              780              220 
Advertising & Promotion        14,001           1,154              677           2,225           4,829           6,628 
Contributions/Donations - - - - -              100 
Janitorial Services - -                 35                 76              503                 22 
Depreciation Expense           3,013           4,064           4,955           5,278           8,747           3,564 
Bad Debts Expense           1,808           5,585           5,146           5,077           3,291           8,706 
Interest Expense - -              160              236              328           1,547 
Equipment Rental -           5,172           8,031           8,031           4,773           2,465 
Contract Labor -              899 -           1,648           3,376           9,197 
Penalties/Late Charges - - - - - - 
Miscellaneous - -              335              123                   5        22,942 
Employee Benefits                  -                 -            125                 -                  -                  - 

Total Operating Expenses $ 107,319 $ 168,912 $ 194,610 $ 286,301 $ 425,406 $ 450,067 

Net Income From Operations $ (40,370) $ 6,751 $ 8,045 $ 677 $ 31,805 $ (2,482)
Other Income/Expenses               -          636               -         615           170                - 
Earnings Before Income Tax $ (40,370) $ 7,387 $ 8,045 $ 1,292 $ 31,975 $ (2,482)
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Insurance           5,660           5,375           6,608           8,538        10,889           7,231 
Medical Director Fees           6,888        10,960        15,228        35,081        47,465        38,738 
Consultant Fees -        10,241        22,479        31,278              100        47,882 
Administrative Expense           6,439           1,703           2,083 -           5,512        10,249 
Management Expense - -           1,541 -        39,639 - 
Rent        14,384        11,400        11,919        14,382        27,193        18,256 
Utilities                 20 - - -              643 - 
Telephone           4,680           5,654           4,615           9,297        15,633        16,175 
Repairs and Maintenance              360              121 -           2,575           3,518           2,699 
Software/Hardware Expense              769 - - -           2,613           4,396 
Supplies           1,391           2,517           2,760        10,328           9,498           7,823 
Freight              655           1,349           2,476           2,413           3,033           1,384 
Postage - - - - - - 
Credit Card Charges - - - - - - 
Patient Refunds - - - -              731              351 
Property & Other Taxes           4,748           9,359           8,705           2,455           1,322                 61 
Printing Costs           1,582           1,101              837           1,341           2,581           2,406 
Legal & Professional Fees - -              250           1,812           9,227           4,046 
Dues & Subscriptions -              115              208              455              853              409 
Education & Seminars              295              958              429              925              573              420 
Royalty Fees - - - - -        23,807 
Accounting/Bookkeeping           7,694           7,998           7,074        13,627           8,839        15,371 
Auto Expense              599              279 -           1,007           4,300           1,630 
Travel & Entertainment           5,208           2,520           2,206           4,323           3,168           7,127 
Bank Service Charge              786              565                 61              206              591              186 
Licenses & Fees              192 - -              380              780              220 
Advertising & Promotion        14,001           1,154              677           2,225           4,829           6,628 
Contributions/Donations - - - - -              100 
Janitorial Services - -                 35                 76              503                 22 
Depreciation Expense           3,013           4,064           4,955           5,278           8,747           3,564 
Bad Debts Expense           1,808           5,585           5,146           5,077           3,291           8,706 
Interest Expense - -              160              236              328           1,547 
Equipment Rental -           5,172           8,031           8,031           4,773           2,465 
Contract Labor -              899 -           1,648           3,376           9,197 
Penalties/Late Charges - - - - - - 
Miscellaneous - -              335              123                   5        22,942 
Employee Benefits                  -                 -            125                 -                  -                  - 

Total Operating Expenses $ 107,319 $ 168,912 $ 194,610 $ 286,301 $ 425,406 $ 450,067 

Net Income From Operations $ (40,370) $ 6,751 $ 8,045 $ 677 $ 31,805 $ (2,482)
Other Income/Expenses               -          636               -         615           170                - 
Earnings Before Income Tax $ (40,370) $ 7,387 $ 8,045 $ 1,292 $ 31,975 $ (2,482)
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TABLE 7
CENTER FOR BEHAVIORAL HEALTH - HA

INCOME STATEMENT

1993 1994 1995 1996 1997 1998
1 2 3 4 5 6
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TABLE 8
CENTER FOR BEHAVIORAL HEALTH - ME

INCOME STATEMENT
1994 1995 1996 1997 1998

1 2 3 4 5

Revenues $ 70,276 $ 260,985 $ 737,447 $ 917,219 $ 1,099,345 
Cost of Sales           8,124        19,341        52,265 64,238  69,410 
Gross Profit $ 62,152 $ 241,644 $ 685,182 $ 852,981 $ 1,029,936 

Operating Expenses:
Salaries & Wages $ 24,983 $ 89,817 $ 190,167 $ 239,568 $ 249,556 
Security           1,117              304              569 1,756 15,300 
Payroll Taxes - -        19,978 24,768 25,889 
Insurance           1,952           5,450        11,752 14,088 35,930 
Medical Director Fees        10,400        24,960        20,280 26,921 49,966 
Consultant Fees              870           3,050        13,115 6,020 125,607 
Administrative Expense              445           7,010 - 4,201 10,770 
Management Expense -        26,098        81,700 91,722 - 
Rent -        20,400        31,500 28,800 32,400 
Utilities - - - 4,193 4,434 
Telephone           4,236           6,323           9,271 10,906 11,670 
Repairs and Maintenance           1,257              261        12,155 5,053 11,575 
Software/Hardware Expense - - - 2,556 - 
Supplies                 47           4,174        12,658 5,430 6,283 
Freight              475              840 - - - 
Postage - -           1,387 1,288 1,961 
Credit Card Charges - - - - - 
Patient Refunds - - - 12,868 364 
Property & Other Taxes           3,699        10,231              256 3,036 3,483 
Printing Costs           1,398           1,245           2,197 2,151 3,658 
Legal & Professional Fees        12,513        30,290        37,732 37,027 11,809 
Dues & Subscriptions              613                 52           1,105 70 441 
Education & Seminars              584              454           1,917 529 1,401 
Royalty Fees - -        53,721 45,861 54,967 
Accounting/Bookkeeping           2,399           8,273        14,642 12,988 16,118 
Auto Expense           1,074              683           4,011 4,933 999 
Travel & Entertainment           4,021           2,463           1,835 2,930 2,737 
Bank Service Charge                 70              178              172 220 212 
Licenses & Fees - -           1,279 1,240 1,069 
Advertising & Promotion           7,095           1,971           2,137 2,431 9,844 
Contributions/Donations - - - - 200 
Janitorial Services -           1,480           3,038 13,678 13,854 
Depreciation Expense           9,428        10,279        10,288 10,267 6,187 
Bad Debts Expense              709        15,739 21,886 12,155 8,447 
Interest Expense                 53              119 1,040 92 868 
Equipment Rental                 61        12,128 11,418 12,191 1,238 
Contract Labor              973           1,370 15,259 11,077 2,795 
Penalties/Late Charges - - - - - 
Consolidated Expense - - - - 39,910 
Miscellaneous                  -               96 201 240                    - 

Total Operating Expenses $ 90,472 $ 285,738 $ 588,666 $ 653,254 $ 761,942 

Net Income From Operations $ (28,320) $ (44,094) $ 96,516 $ 199,727 $ 267,994 
Other Income/Expenses                -              85           416 75 645 
Earnings Before Income Tax $ (28,320) $ (44,009) $ 96,932 $ 199,802 $ 268,639 
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TABLE 9
RASCAL HOUSE INC. - LAKE COUNTY

INCOME STATEMENT
1996 1997 1998

1 2 3

Revenues $ 18,396 $ 170,026 $ 177,881 
Cost of Sales             3,359        14,607        14,082 
Gross Profit $ 15,037 $ 155,419 $ 163,800 

Operating Expenses:
Salaries & Wages $ 35,331 $ 83,871 $ 89,657 
Security             1,722           1,195              840 
Payroll Taxes             2,844           8,861           8,616 
Insurance             2,404           4,555           4,936 
Medical Director Fees             4,600        15,750        15,664 
Consultant Fees -                 29           6,090 
Administrative Expense - -                 85 
SMART Management - - - 
Rent          28,805        22,112        11,885 
Utilities             2,398           3,915           2,801 
Telephone             6,564           9,681           5,481 
Repairs and Maintenance             3,491           1,939              596 
Software/Hardware Expense -              617           3,589 
Supplies             3,260           5,617           3,834 
Freight - -              811 
Postage             1,391           1,578              354 
Credit Card Charges - - - 
Patient Refunds -                 29                 65 
Property & Other Taxes -              427              154 
Printing Costs             1,302           1,131           1,247 
Legal & Professional Fees             8,852        10,254        28,733 
Dues & Subscriptions                   31                 32                 44 
Education & Seminars                624              257           1,157 
Royalty Fees - -           2,373 
Accounting/Bookkeeping             1,300           1,220           1,334 
Auto Expense             2,011           3,705              623 
Travel & Entertainment             4,279        13,984           3,745 
Bank Service Charge                610           1,248                 57 
Licenses & Fees                   47              259              160 
Advertising & Promotion             4,474           3,829           3,681 
Contributions/Donations - -              100 
Janitorial Services                464           1,045           2,804 
Depreciation Expense             3,426           5,244           3,910 
Bad Debts Expense             7,441        10,712        10,068 
Interest Expense                562              173                 77 
Equipment Expense - - - 
Penalties/Late Charges - - - 
Vacation/Sick Pay Expense - - - 
Employee Benefits - - - 
Contract Labor 1,343 4,134 75 

Total Operating Expenses $ 129,576 $ 217,403 $ 215,646 

Net Income From Operations $ (114,539) $ (61,984) $ (51,846)
Other Income/Expenses                -               11           371 
Earnings Before Income Tax $ (114,539) $ (61,973) $ (51,476)
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TABLE 10
CENTER FOR BEHAVIORAL HEALTH - RI

INCOME STATEMENT
1987 1988 1989 1990 1991

1 2 3 4 5

Revenues $ 489,705 $ 906,476 $ 943,254 $ 723,465 $ 730,471 

Cost of Sales                          73,123      138,780      316,770 62,794 

Gross Profit $ 489,705 $ 833,353 $ 804,474 $ 406,695 $ 667,677 

Operating Expenses:

Salaries & Wages $ 104,461 $ 263,049 $ 278,412 $                   $ 161,675 

Security           7,316        24,545        29,273        19,376 16,999 

Payroll Taxes - -        29,737 - 19,930 

Insurance              582        23,644        31,902           7,809 13,668 

Medical Director Fees        14,709 - - - - 

Medical Supplies        21,929 - - - - 

Consultant Fees        14,653        40,892              500 - - 

Compensation of Officers        36,815        26,742 - - - 

Management Fees -        19,985 -        34,433 43,266 

Rent        16,312        29,422        22,788        19,460 25,800 

Utilities - -              890           4,112 10,813 

Telephone           8,574           9,126           9,906           5,872 - 

Repairs and Maintenance -           4,370              573           1,512 3,862 

Software/Hardware Expense -              684           4,830           4,719 - 

Supplies        12,177        15,383           8,278           8,548 12,008 

Freight - - -           1,346 2,103 

Postage - -           2,523 - - 

Property & Other Taxes        17,959        32,146              665 - 3,298 

Printing Costs - -              857           1,486 - 

Legal & Professional Fees           9,550        17,865        32,107        23,782 46,783 

Dues & Subscriptions           2,312           2,632           1,767           2,940 - 

Education & Seminars              339           4,724           1,455                 25 1,252 
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TABLE 11
CENTER FOR BEHAVIORAL HEALTH - NPA

INCOME STATEMENT

1998

1

Revenues $ 392,924 

Cost of Sales         25,422 

Gross Profit $ 367,502 

Operating Expenses:

Salaries & Wages $ 133,912 

Security              437 

Payroll Taxes           8,151 

Insurance           7,795 

Medical Director Fees         33,301 

Consultant Fees         39,483 

Administrative Expense           5,880 

Rent         19,980 

Telephone           7,674 

Utilities           1,507 

Repairs and Maintenance           6,031 

Software/Hardware Expense           3,162 

Supplies           7,658 

Freight           2,203 

Patient Refunds               65 

Property & Other Taxes              200 

Printing Costs           1,942 

Legal & Professional Fees              318 

Dues & Subscriptions              314 

Education & Seminars           1,255 

Royalty Fees         19,632 

Accounting/Bookkeeping           8,859 

Auto Expense           7,626 

Travel & Entertainment           8,605 

Bank Service Charge               16 

Licenses & Fees               93 

Advertising & Promotion           3,153 

Contributions/Donations              100 

Janitorial Services           4,838 

Bad Debts Expense         17,926 

Interest Expense               36 

Equipment Rental              716 

Contract Labor             398 

Total Operating Expenses $ 353,264 

Net Income From Operations $ 14,239 

Other Income/Expenses                - 

Earnings Before Income Tax $ 14,239 

Each of these clinics was discussed with management to determine its applicability to this

analysis.  We have excluded several clinics based on factors that make them markedly
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different from the clinic planned for Some City.  The clinics excluded, and the reasons for each

are as follows:

• Rascal House – Bucks County.  This clinic is located in Pennsylvania.  The state has

the ability to strictly regulate methadone clinics.  In the case of Bucks County, the state

limited the facility’s capacity to 35 patients and subsequently raised it to 105.  This

limitation is not consistent with the planned Some City clinic and most of the other

clinics.  We have excluded Bucks County because it distorts the growth pattern of a

clinic free of severe operating restrictions.  Even at 105 patients, this is still 50 to 100

fewer patients than many of the operating capacities of other SMART Management

clinics.

• Center for Behavioral Health – Harrisburg.  This clinic is also located in Pennsylvania

and has had operating restrictions imposed on it by the state.  While the initial location

of the clinic was determined to be poor, we have eliminated the clinic due to the state-

imposed restriction.

• Rascal House, Inc.  This entity operated a clinic in Lake County, Indiana, similar to the

location (state) of the clinic that is the subject of this analysis.  However, SMI designed

the Lake County facility to be a feeder clinic, designed to enhance the performance of

Some City.  As a result of the Some City clinic not opening, Lake County has suffered

significantly.  Therefore, we have excluded Lake County, and thus Rascal House, Inc.

from our analysis.

• Rascal House Utah.  This clinic does not have a long enough history of operations to

be meaningful in this analysis.
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After eliminating these locations from our analysis, we then compared the remaining seven

clinics by year of operations (i.e., first year, second year, etc., as opposed to calendar year,

1995, 1996, etc.).  This information was used to create an average income statement for each

of the first four years of operations.  The result is a four-year profile of an “average” clinic.  

Before we could utilize this data to analyze the expected profits from RHI, several adjustments

were necessary. The first set of adjustments deals with creating the average for the first year

of operations. As will be shown in Table 15, we annualized the clinics' income statements, so

that each represented 12 months of operations.  This was necessary because each clinic

opened at a different time during the year.  However, this procedure could not be performed

on Rascal House-NPA and Rascal House-Maine because they were only open for less than

three and four months, respectively.  These short periods do not allow annualization to be

meaningful.  For these clinics, we used their second fiscal year as our first year calculations.

This gave us a much more meaningful presentation of how the clinics progressed, and did not

detract from the analysis of startup.  This is especially true in the case of Rascal House-Maine,

as the startup costs were minimal, because the clinic initially used staff from another SMART

Management clinic.

The second set of adjustments pertains to expenses that we can calculate directly for Some City.

These expenses are management fees, depreciation, consulting fees, rent, royalties, medical

director’s fees and interest expense.  We have removed these expenses from the four-year

profile of a typical clinic. 

We selected to end our analysis after four years of operations for two reasons. First, our sample

of clinics that had been in operation for five years was only three (there were five in the fourth

year).  Data becomes less reliable as the sample size decreases. Second, after its third year of

operations, Rascal House – Rhode Island experienced a decrease in revenues as the result of

competition from another SMART Management clinic.  While this affected the fourth year of

operations, it did not have as much effect on the fourth year average, because there were five

clinics in the fourth year sample.  Taking these two factors in combination, we did not have

enough data to create a meaningful fifth year average.  Instead, we assumed that the fourth year
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represented stability for the average clinic and continued our projections thereafter based on a

long-term rate of growth.  We believe that this assumption is reasonable in light of the fifth year

of operations projection that SMI developed and presented in the Rascal House-Midwest offering

document.  The result of this projection for year five is very similar to what we have developed

for year four. 

The clinics in the sample are of various sizes.  To simply average their revenues and ascribe this

to Some City would be improper.  To make the data useable we have performed two additional

analyses.  The first was to create common size income statements, from the four-year profile,

to make the cost of sales and expenses a percentage of revenues.  This allowed us to scale the

profile to the size of the planned Some City clinic.  The second analysis was to estimate

revenues for each clinic as a percentage of maximum capacity revenues.  Maximum capacity

revenues can be defined as the maximum annual revenue a clinic can achieve based on its clinic

capacity to treat clients. Comparing average clinic capacity for each profile year to the maximum

average clinic capacity resulted in the average capacity utilization for the “typical” clinic.  This

allowed us to determine how a clinic develops, regardless of actual size.  The following presents

our forecasted income statements for an average clinic, including common size, by year of

operation.
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TABLE 12
RASCAL HOUSE 

FIRST YEAR OF COMPANY OPERATIONS
INCOME STATEMENT

Rascal
House CBH - RISAT - RISAT - CBH - CBH- CBH-

PA Butler Providence Woonsocket Maine NPA Rhode Island Average

Revenues $ 213,048 $ 168,423 $ 129,514 $ 137,529 $ 260,985 $ 392,924 $ 489,705 $ 256,018 
Cost of Sales          12,133          10,816  57,544          9,480         19,341         25,422                   -        19,248 

Gross Profit $ 200,915 $ 157,607 $ 71,970 $ 128,049 $ 241,644 $ 367,502 $ 489,705 $ 236,770 
Total Operating Expenses 191,269 95,633 63,290 163,208 285,738  353,264 331,898 212,043 

Net Income From Operations $ 9,646 $ 61,974 $ 8,680 $ (35,160) $ (44,094) $ 14,239 $ 157,807 $ 24,727 
Other Income/Expenses             475                   -                   - -               85                  -          2,079             377 

Pretax Income $ 10,121 $ 61,974 $ 8,680 $ (35,160) $ (44,009) $ 14,239 $ 159,886 $ 25,104 

Addbacks:
Management Fees $ 6,300 $ 16,964 $                          

-

$ 13,277 $ 26,098 $                        

- 

$                      -  

 

$ 8,948 

Depreciation           1,392                      -  3,528                      -          10,279                      -          23,343           5,506 
Consulting Fees      13,183                      -  8,949             8,694             3,050          39,483          14,653        12,573 
Rent 24,851          14,675 10,900          15,877          20,400          33,301          16,312        19,474 
Royalties 10,849             8,482                      -             6,876                      -          19,980                      -           6,598 
Medical Director's Fees                      -             3,306                      -             9,371          24,960          19,632          14,709        10,283 
Interest Expense             1,481                      -  2,639                      -                119                   36                      -              611 
Other Income/Expense             (475)                   -  -                   -               (85)                   -          (2,079)           (377)

Total Addback Expenses $ 57,581 $ 43,427 $ 26,016 $ 54,095 $ 84,821 $ 112,432 $ 66,938 $ 63,616 

Adjusted Pretax Income $ 67,702 $ 105,401 $ 34,696 $ 18,935 $ 40,812 $ 126,670 $ 226,824 $ 88,720 
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Interest Expense             1,481                      -  2,639                      -                119                   36                      -              611 
Other Income/Expense             (475)                   -  -                   -               (85)                   -          (2,079)           (377)

Total Addback Expenses $ 57,581 $ 43,427 $ 26,016 $ 54,095 $ 84,821 $ 112,432 $ 66,938 $ 63,616 

Adjusted Pretax Income $ 67,702 $ 105,401 $ 34,696 $ 18,935 $ 40,812 $ 126,670 $ 226,824 $ 88,720 
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TABLE 12
RASCAL HOUSE 

FIRST YEAR OF COMPANY OPERATIONS
INCOME STATEMENT

Rascal
House CBH - RISAT - RISAT - CBH - CBH- CBH-

PA Butler Providence Woonsocket Maine NPA Rhode Island Average

Revenues $ 213,048 $ 168,423 $ 129,514 $ 137,529 $ 260,985 $ 392,924 $ 489,705 $ 256,018 
Cost of Sales          12,133          10,816  57,544          9,480         19,341         25,422                   -        19,248 

Gross Profit $ 200,915 $ 157,607 $ 71,970 $ 128,049 $ 241,644 $ 367,502 $ 489,705 $ 236,770 
Total Operating Expenses 191,269 95,633 63,290 163,208 285,738  353,264 331,898 212,043 

Net Income From Operations $ 9,646 $ 61,974 $ 8,680 $ (35,160) $ (44,094) $ 14,239 $ 157,807 $ 24,727 
Other Income/Expenses             475                   -                   - -               85                  -          2,079             377 

Pretax Income $ 10,121 $ 61,974 $ 8,680 $ (35,160) $ (44,009) $ 14,239 $ 159,886 $ 25,104 

Addbacks:
Management Fees $ 6,300 $ 16,964 $                          

-

$ 13,277 $ 26,098 $                        

- 

$                      -  

 

$ 8,948 

Depreciation           1,392                      -  3,528                      -          10,279                      -          23,343           5,506 
Consulting Fees      13,183                      -  8,949             8,694             3,050          39,483          14,653        12,573 
Rent 24,851          14,675 10,900          15,877          20,400          33,301          16,312        19,474 
Royalties 10,849             8,482                      -             6,876                      -          19,980                      -           6,598 
Medical Director's Fees                      -             3,306                      -             9,371          24,960          19,632          14,709        10,283 
Interest Expense             1,481                      -  2,639                      -                119                   36                      -              611 
Other Income/Expense             (475)                   -  -                   -               (85)                   -          (2,079)           (377)

Total Addback Expenses $ 57,581 $ 43,427 $ 26,016 $ 54,095 $ 84,821 $ 112,432 $ 66,938 $ 63,616 

Adjusted Pretax Income $ 67,702 $ 105,401 $ 34,696 $ 18,935 $ 40,812 $ 126,670 $ 226,824 $ 88,720 
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TABLE 13
RASCAL HOUSE

FIRST YEAR OF COMPANY OPERATIONS
COMMON SIZE INCOME STATEMENT

Rascal

House CBH - RISAT - RISAT - CBH - CBH- CBH-
PA Butler Providence Woonsocket Maine NPA Rhode Island Average

Revenues 100.00% 100.00% 100.00% 100.00% 100.00% 100.00% 100.00% 100.00%

Cost of Sales 5.69% 6.42% 44.43% 6.89% 7.41% 6.47% 0.00% 7.52%

Gross Profit 94.31% 93.58% 55.57% 93.11% 92.59% 93.53% 100.00% 92.48%

Total Operating Expenses 89.78% 56.78% 48.87% 118.67% 109.48% 89.91% 67.78% 82.82%

Net Income From Operations 4.53% 36.80% 6.70% -25.57% -16.90% 3.62% 32.22% 9.66%

Other Income/Expenses 0.22% 0.00% 0.00% 0.00% 0.03% 0.00% 0.42% 0.15%

Pretax Income 4.75% 36.80% 6.70% -25.57% -16.86% 3.62% 32.65% 9.81%

Total Expense Addbacks 27.03% 25.78% 20.09% 39.33% 32.50% 28.61% 13.67% 24.85%

Adjusted Pretax Income 31.78% 62.58% 26.79% 13.77% 15.64% 32.24% 46.32% 34.65%
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RASCAL HOUSE
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TABLE 13
RASCAL HOUSE

FIRST YEAR OF COMPANY OPERATIONS
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TABLE 14
RASCAL HOUSE

FIRST YEAR OF COMPANY OPERATIONS
NUMBER OF VISITS AND CAPACITY UTILIZATION

Rascal CBH-

House CBH - RISAT - RISAT - CBH - CBH- Rhode

PA Butler Providence Woonsocket Maine NPA  Island Average

Revenues $ 213,048 $ 168,423 $ 129,514 $ 137,529 $ 260,985 $ 392,924 $ 489,705 $ 256,018 

Fee per Visit 77 70 60 63 76 80               60 - 

Number of Visits 2,767 2,406 2,159 2,183 3,434 4,912 8,162  3,717 

Visit Capacity       10,920  3,900 7,800             7,800             7,800 7,280      7,800           7,614 

Capacity Utilization 25.3% 61.7% 27.67% 27.99% 44.03% 67.47% 104.64% 55.6%

Adjusted Capacity Utilization 25.34% 61.69% 27.67% 27.99% 44.03% 67.47% 100.00% 54.8%
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TABLE 14
RASCAL HOUSE

FIRST YEAR OF COMPANY OPERATIONS
NUMBER OF VISITS AND CAPACITY UTILIZATION

Rascal CBH-

House CBH - RISAT - RISAT - CBH - CBH- Rhode

PA Butler Providence Woonsocket Maine NPA  Island Average

Revenues $ 213,048 $ 168,423 $ 129,514 $ 137,529 $ 260,985 $ 392,924 $ 489,705 $ 256,018 

Fee per Visit 77 70 60 63 76 80               60 - 

Number of Visits 2,767 2,406 2,159 2,183 3,434 4,912 8,162  3,717 

Visit Capacity       10,920  3,900 7,800             7,800             7,800 7,280      7,800           7,614 

Capacity Utilization 25.3% 61.7% 27.67% 27.99% 44.03% 67.47% 104.64% 55.6%
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TABLE 15
RASCAL HOUSE

FIRST YEAR OF COMPANY OPERATIONS - ANNUALIZED (1)
INCOME STATEMENT

Rascal
House CBH - RISAT - RISAT - CBH - CBH- CBH-

PA Butler Providence Woonsocket Maine NPA Rhode Island Average

Revenues $ 213,048 $ 224,564 $ 310,834 $ 137,529 $ 260,985 $ 392,924 $ 489,705 $ 289,941 
Cost of Sales          12,133          14,422        138,106             9,480          19,341          25,422                      -        31,272 

Gross Profit $ 200,915 $ 210,142 $ 172,728 $ 128,049 $ 241,644 $ 367,502 $ 489,705 $ 258,669 
Total Operating Expenses      191,269      127,511      151,896      163,208      285,738      353,264      331,898    229,255 

Net Income From Operations $ 9,646 $ 82,631 $ 20,832 $ (35,160) $ (44,094) $ 14,239 $ 157,807 $ 29,415 
Other Income/Expenses               475                    -                   -                   -                85                   -            2,079             377 

Pretax Income $ 10,121 $ 82,631 $ 20,832 $ (35,160) $ (44,009) $ 14,239 $ 159,886 $ 29,792 

Addbacks:
Management Fees $ 6,300 $ 22,618 $                        

- 

$ 13,277 $ 26,098 $                        

- 

$                        

- 

$ 9,756 

Depreciation             1,392                      -             8,467                      -          10,279                      -          23,343           6,212 
Consulting Fees          13,183                      -          21,478             8,694             3,050          39,483          14,653        14,363 
Rent          24,851          19,567          26,160          15,877          20,400          33,301          16,312        22,353 
Royalties          10,849          11,309                      -             6,876                      -          19,980                      -           7,002 
Medical Director's Fees                      -             4,408                      -             9,371          24,960          19,632          14,709        10,440 
Interest Expense             1,481                      -             6,334                      -                119                   36                      -           1,139 
Other Income/Expense             (475)                   -                   -                   -                (85)                    -           (2,079)            (377)

Total Addback Expenses $ 57,581 $ 57,903 $ 62,438 $ 54,095 $ 84,821 $ 112,432 $ 66,938 $ 70,887 

Adjusted Pretax Income $ 67,702 $ 140,534 $ 83,270 $ 18,935 $ 40,812 $ 126,670 $ 226,824 $ 100,678 

(1) The following annualization factors were used:
      CBH - Butler 4/3
      RISAT - Providence 12/5
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Based on our calculations, Night has distributed an average of 101.02 percent of its
pretax income over the past two years.  This level of distributions in excess of
earnings cannot be sustained over the long run as The Company would be
liquidating.  Therefore, 100 percent was determined to be the best indication of The
Company’s future distribution policy.  This is the amount of distributions that will be
used to recalculate the effective tax rate of Night.  The result is as follows:

C Corp. S Corp.
S Corp.

Valuation

Income Before Tax $ 100.00  $ 100.00  $ 100.00  

Corporate Rate 32.14% 0.00% 27.74%

Available Earnings for Distribution $ 67.86  $ 100.00  $ 72.26  

Distributions $ 67.86  $ 100.00  $ 72.26  

Dividend or Personal Income Tax Rate 15.00% 38.58% 15.00%

Available After Dividends $ 57.68  $ 61.43  $ 61.43  

Since approximately 100 percent of the normalized pretax earnings have been
distributed historically, we used this amount in our model.  Recalculating the net
amount available to the shareholder after taxes considers the benefits or detriments
of the S election.12   For the purpose of this valuation, the shareholder should be
placed in the same position that he would be in after paying tax as an S corporation
shareholder.  In the above analysis, this amount would be $61.43.  Therefore, in
order for the shareholder of Night to be placed in a neutral tax position, a 27.74
percent tax rate is appropriate.  This was the rate that was used in the normalization
process.

12 This model does not take into consideration the added benefit that the shareholders will
receive as a result of the undistributed income of the companies.  Since income taxes are
paid, and in this model calculated, on the available earnings, regardless of whether they are
actually distributed or not, the shareholders of the S corporation can remove the undistributed
profits without taxation in subsequent periods.  If they do not remove the distributions, they
receive a step-up in the basis of their investment and will pay less capital gains, if and when
they sell their interest in The Company. In our opinion, any potential benefit appears to be
diminimus.
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TABLE 15
RASCAL HOUSE

FIRST YEAR OF COMPANY OPERATIONS - ANNUALIZED (1)
INCOME STATEMENT

Rascal
House CBH - RISAT - RISAT - CBH - CBH- CBH-

PA Butler Providence Woonsocket Maine NPA Rhode Island Average

Revenues $ 213,048 $ 224,564 $ 310,834 $ 137,529 $ 260,985 $ 392,924 $ 489,705 $ 289,941 
Cost of Sales          12,133          14,422        138,106             9,480          19,341          25,422                      -        31,272 

Gross Profit $ 200,915 $ 210,142 $ 172,728 $ 128,049 $ 241,644 $ 367,502 $ 489,705 $ 258,669 
Total Operating Expenses      191,269      127,511      151,896      163,208      285,738      353,264      331,898    229,255 

Net Income From Operations $ 9,646 $ 82,631 $ 20,832 $ (35,160) $ (44,094) $ 14,239 $ 157,807 $ 29,415 
Other Income/Expenses               475                    -                   -                   -                85                   -            2,079             377 

Pretax Income $ 10,121 $ 82,631 $ 20,832 $ (35,160) $ (44,009) $ 14,239 $ 159,886 $ 29,792 

Addbacks:
Management Fees $ 6,300 $ 22,618 $                        

- 

$ 13,277 $ 26,098 $                        

- 

$                        

- 

$ 9,756 

Depreciation             1,392                      -             8,467                      -          10,279                      -          23,343           6,212 
Consulting Fees          13,183                      -          21,478             8,694             3,050          39,483          14,653        14,363 
Rent          24,851          19,567          26,160          15,877          20,400          33,301          16,312        22,353 
Royalties          10,849          11,309                      -             6,876                      -          19,980                      -           7,002 
Medical Director's Fees                      -             4,408                      -             9,371          24,960          19,632          14,709        10,440 
Interest Expense             1,481                      -             6,334                      -                119                   36                      -           1,139 
Other Income/Expense             (475)                   -                   -                   -                (85)                    -           (2,079)            (377)

Total Addback Expenses $ 57,581 $ 57,903 $ 62,438 $ 54,095 $ 84,821 $ 112,432 $ 66,938 $ 70,887 

Adjusted Pretax Income $ 67,702 $ 140,534 $ 83,270 $ 18,935 $ 40,812 $ 126,670 $ 226,824 $ 100,678 

(1) The following annualization factors were used:
      CBH - Butler 4/3
      RISAT - Providence 12/5
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TABLE 16
RASCAL HOUSE

FIRST YEAR OF COMPANY OPERATIONS - ANNUALIZED (1)
COMMON SIZE INCOME STATEMENT

Rascal CBH-

House CBH - RISAT - RISAT - CBH - CBH- Rhode

PA Butler Providence Woonsocket Maine NPA Island Average

Revenues 100.00% 100.00% 100.00% 100.00% 100.00% 100.00% 100.00% 100.00%

Cost of Sales 5.69% 6.42% 44.43% 6.89% 7.41% 6.47% 0.00% 10.79%

Gross Profit 94.31% 93.58% 55.57% 93.11% 92.59% 93.53% 100.00% 89.21%

Total Operating Expenses 89.78% 56.78% 48.87% 118.67% 109.48% 89.91% 67.78% 79.07%

Net Income From Operations 4.53% 36.80% 6.70% -25.57% -16.90% 3.62% 32.22% 10.14%

Other Income/Expenses 0.22% 0.00% 0.00% 0.00% 0.03% 0.00% 0.42% 0.13%

Pretax Income 4.75% 36.80% 6.70% -25.57% -16.86% 3.62% 32.65% 10.28%

Total Expense Addbacks 27.03% 25.78% 20.09% 39.33% 32.50% 28.61% 13.67% 24.45%

Adjusted Pretax Income 31.78% 62.58% 26.79% 13.77% 15.64% 32.24% 46.32% 34.72%

(1) The following annualization factors were used:

      CBH - Butler 4/3

      RISAT - Providence 12/5
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After normalizing the income statement, the economic income of The Company was as
follows:

2008 $ 171,573

2009 118,548

Average $ 145,060

VALUATION CALCULATIONS

There are three approaches to valuation, and within each of these approaches, there are
a number of methodologies.  We tested each of these approaches in this valuation.

The asset-based approach was the first approach considered for this appraisal. Based on
the adjustments made to the balance sheet, the adjusted book value at December 31, 2009
is $516,969 or $517,000 rounded.

The income approach was used by applying the capitalization of benefits method.  In this
instance, we used a two-year average of Night’s normalized net income as indicative of a
reasonable level of future performance of The Company.  We capitalized Night’s two-year
average net income by a capitalization rate of 25 percent, which represents the return that
an investor would receive from a comparable investment.  We had calculated Night’s two-
year average net income of $145,060 in the previous section of this report.  Therefore, the
value indication under the income approach is calculated as follows:

Two-Year Average Net Income $ 145,060

One Plus the Long-Term Rate of Growth x         1.025

Net Income for Capitalization $ 148,687

Capitalization Rate ÷     25.00%

Indication of Value $ 594,748

Rounded $ 595,000

The final approach considered in this valuation was the market approach.  There are two
methodologies under the market approach: the guideline public company method and the
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TABLE 16
RASCAL HOUSE

FIRST YEAR OF COMPANY OPERATIONS - ANNUALIZED (1)
COMMON SIZE INCOME STATEMENT

Rascal CBH-

House CBH - RISAT - RISAT - CBH - CBH- Rhode

PA Butler Providence Woonsocket Maine NPA Island Average

Revenues 100.00% 100.00% 100.00% 100.00% 100.00% 100.00% 100.00% 100.00%

Cost of Sales 5.69% 6.42% 44.43% 6.89% 7.41% 6.47% 0.00% 10.79%

Gross Profit 94.31% 93.58% 55.57% 93.11% 92.59% 93.53% 100.00% 89.21%

Total Operating Expenses 89.78% 56.78% 48.87% 118.67% 109.48% 89.91% 67.78% 79.07%

Net Income From Operations 4.53% 36.80% 6.70% -25.57% -16.90% 3.62% 32.22% 10.14%

Other Income/Expenses 0.22% 0.00% 0.00% 0.00% 0.03% 0.00% 0.42% 0.13%

Pretax Income 4.75% 36.80% 6.70% -25.57% -16.86% 3.62% 32.65% 10.28%

Total Expense Addbacks 27.03% 25.78% 20.09% 39.33% 32.50% 28.61% 13.67% 24.45%

Adjusted Pretax Income 31.78% 62.58% 26.79% 13.77% 15.64% 32.24% 46.32% 34.72%

(1) The following annualization factors were used:

      CBH - Butler 4/3

      RISAT - Providence 12/5
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TABLE 17
RASCAL HOUSE

FIRST YEAR OF COMPANY OPERATIONS - ANNUALIZED (1)
NUMBER OF VISITS AND CAPACITY UTILIZATION

Rascal CBH-

House CBH - RISAT - RISAT - CBH - CBH- Rhode

PA Butler Providence Woonsocket Maine NPA  Island Average

Revenues $ 213,048 $ 224,564 $ 310,834 $ 137,529 $ 260,985 $ 392,924 $ 489,705 $ 289,941

Fee per Visit                 77                 77                 60                 63                76    80               60 -

Number of Visits 2,767 2,916 5,181 2,183 3,434 4,912 8,162 4,222

Visit Capacity          10,920            5,460           7,800           7,800          7,800          7,280         7,800           7,837

Capacity Utilization 25.3% 53.4% 66.4% 28.0% 44.0% 67.5% 104.6% 60.7%

Adjusted Capacity Utilization 25.34% 53.41% 66.42% 27.99% 44.03% 67.47% 100.00% 59.9%
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merger and acquisition transaction method.  We eliminated the guideline public company
method as we were unable to locate any public companies that could be used as a proxy
to develop a value of Night. 

In order to locate merger and acquisition activity that has taken place in the public and
private markets, we searched three databases for mergers and acquisitions in SIC codes
1731 and 7382.  The databases used were:

1. Pratt’s Stats™
2. Public Stats™
3. Mergerstat™

Pratt’s Stats™

We searched the Pratt’s Stats database for transactions of businesses classified in SIC
codes 1731 and 7382 that occurred within the past five years.  The Pratt’s Stats database
returned 26 transactions that included asset sales of companies and 14 transactions that
involved stock sales of companies.  After eliminating transactions involving companies that
were dissimilar to Night, four stock transactions and nine asset transactions remained.  Due
to the low number of stock transactions located, we focused our analysis on the Pratt’s
Stats transactions that involved asset sales.  These transactions involved a combination
of electrical contractors and security installation and monitoring companies.  Details of
these transactions appear below.

Business Type Sale Date Revenues

Electric Contractor 6/28/2007 $ 993,467 
Electric Contractor 12/1/2005 750,000 
Electric Contractor 10/1/2006 3,040,000 
Electric Contractor 2/1/2005 1,435,885 
Electric Contractor 2/24/2006 942,005 
Home Theater Sales and Installation 6/2/2008 441,000 
Installation and Monitoring Company 9/9/2005 1,100,000 
Security Monitoring Contracts 6/4/2005 1,086,327 
Security Systems, Sales Service and Monitoring 8/31/2005 465,942 

We focused our analysis on the MVIC to EBIT multiple as it considers the profitability of a
company without the impact of financing decisions, while also considering an estimate of
capital expenditures.  A statistical summary of the EBIT multiples appears in Table 12.13

13 One of the transactions did not include enough information from which to calculate EBIT.
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TABLE 17
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TABLE 18
RASCAL HOUSE

SECOND YEAR OF COMPANY OPERATIONS
INCOME STATEMENT

Rascal

House CBH - RISAT - RISAT - CBH - CBH-

PA Butler Providence Woonsocket Maine Rhode Island Average

Revenues $ 548,249 $ 378,125 $ 393,261 $ 234,027 $ 737,447 $ 906,476 $ 532,931 

Cost of Sales 42,121 26,896 280,779 14,672 52,265 73,123 81,643 

Gross Profit $ 506,128 $ 351,229 $ 112,482 $ 219,355 $ 685,182 $ 833,353 $ 451,288 

Total Operating Expenses 408,078 228,968 29,868 228,015 588,666 604,781 388,063 

Net Income From Operations $ 98,050 $ 122,261 $ (157,386) $ (8,660) $ 96,516 $ 228,572 $ 63,226 

Other Income/Expenses 270 - 1,199 - 416 894 463 

Pretax Income $ 98,320 $ 122,261 $ (156,187) $ (8,660) $ 96,932 $ 229,466 $ 63,689 

Addbacks:

Management Fees $ 16,000 $ 37,813 $                   - $ 14,042 $ 81,700 $ 19,985 $ 28,257 

Depreciation 6,561 - 12,852 4,872 10,288 25,238 9,968 

Consulting Fees 53,407 - 6,900 1,776 13,115 40,892 19,348 

Rent 27,566 14,625 21,900 16,232 31,500 29,422 23,541 

Royalties 26,798 18,906 19,836 11,701 53,721  - 21,827 

Medical Director's Fees - 27,182 10,057 15,740 20,280  - 12,210 

Interest Expense  1,410 - 3,942 - 1,040  - 1065 

Other Income/Expense (270) - (1,199) - (416) (894) (463)

Total Addback Expenses $ 131,472 $ 98,526 $ 74,288 $ 64,362 $ 211,228 $ 114,643 $ 115,753 

Adjusted Pretax Income $ 229,792 $ 220,787 $ (81,899) $ 55,703 $ 308,160 $ 344,109 $ 179,442 
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TABLE 12
PRATT’S STATS

SUMMARY STATISTICS

MVIC to
EBIT

Statistical Analysis:
Count  8 
Mean 6.72 
Standard Deviation 6.73 
Coefficient of Variation 1.00 

90th Percentile 12.28 
75th Percentile 7.32 
Median 3.97 
25th Percentile 3.31 
10th Percentile 2.33 

R2 0.34

As indicated by the data in Table 12, the R-Squared statistic of the eight transactions
located was 0.34.  This indicates a poor level of statistical reliability in the data sample as
this statistic should be close to one.  Therefore, this methodology can only be used as a
sanity check to other valuation methods.  We determined that a 10th percentile MVIC to
EBIT multiple would be appropriate as The Company has a poor recent historic financial
record and operates in an area that was heavily battered by the economic downturn.
Applying the 10th percentile MVIC to EBIT multiple to The Company’s EBIT, and adding the
value of The Company’s retained assets that would not transfer in a sale, results in the
following calculation:

EBIT $ 164,046 
Multiple 2.33 

Indication of Value $ 382,228 
Plus Net Retained Assets 207,577 

Indication of Value $ 589,805 

Rounded $ 590,000 

Reconciliation of Values

In this report, three methods were used to determine the value of Night.  These values are
as follows:
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TABLE 18
RASCAL HOUSE

SECOND YEAR OF COMPANY OPERATIONS
INCOME STATEMENT

Rascal

House CBH - RISAT - RISAT - CBH - CBH-

PA Butler Providence Woonsocket Maine Rhode Island Average

Revenues $ 548,249 $ 378,125 $ 393,261 $ 234,027 $ 737,447 $ 906,476 $ 532,931 

Cost of Sales 42,121 26,896 280,779 14,672 52,265 73,123 81,643 

Gross Profit $ 506,128 $ 351,229 $ 112,482 $ 219,355 $ 685,182 $ 833,353 $ 451,288 

Total Operating Expenses 408,078 228,968 29,868 228,015 588,666 604,781 388,063 

Net Income From Operations $ 98,050 $ 122,261 $ (157,386) $ (8,660) $ 96,516 $ 228,572 $ 63,226 

Other Income/Expenses 270 - 1,199 - 416 894 463 

Pretax Income $ 98,320 $ 122,261 $ (156,187) $ (8,660) $ 96,932 $ 229,466 $ 63,689 

Addbacks:

Management Fees $ 16,000 $ 37,813 $                   - $ 14,042 $ 81,700 $ 19,985 $ 28,257 

Depreciation 6,561 - 12,852 4,872 10,288 25,238 9,968 

Consulting Fees 53,407 - 6,900 1,776 13,115 40,892 19,348 

Rent 27,566 14,625 21,900 16,232 31,500 29,422 23,541 

Royalties 26,798 18,906 19,836 11,701 53,721  - 21,827 

Medical Director's Fees - 27,182 10,057 15,740 20,280  - 12,210 

Interest Expense  1,410 - 3,942 - 1,040  - 1065 

Other Income/Expense (270) - (1,199) - (416) (894) (463)

Total Addback Expenses $ 131,472 $ 98,526 $ 74,288 $ 64,362 $ 211,228 $ 114,643 $ 115,753 

Adjusted Pretax Income $ 229,792 $ 220,787 $ (81,899) $ 55,703 $ 308,160 $ 344,109 $ 179,442 
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TABLE 19
RASCAL HOUSE

SECOND YEAR OF COMPANY OPERATIONS
COMMON SIZE INCOME STATEMENT

Rascal CBH-

House CBH - RISAT - RISAT - CBH - Rhode

PA Butler Providence Woonsocket Maine  Island Average

Revenues 100.00% 100.00% 100.00% 100.00% 100.00% 100.00% 100.00%

Cost of Sales 7.68% 7.11% 71.40% 6.27% 7.09% 8.07% 15.32%

Gross Profit 92.32% 92.89% 28.60% 93.73% 92.91% 91.93% 84.68%

Total Operating Expenses 74.43% 60.55% 68.62% 97.43% 79.82% 66.72% 72.82%

Net Income From Operations 17.88% 32.33% -40.02% -3.70% 13.09% 25.22% 11.86%

Other Income/Expenses 0.05% 0.00% 0.30% 0.00% 0.06% 0.10% 0.09%

Pretax Income 17.93% 32.33% -39.72% -3.70% 13.14% 25.31% 11.95%

Total Expense Addbacks 23.98% 26.06% 18.89% 27.50% 28.64% 12.65% 21.72%

Adjusted Pretax Income 41.91% 58.39% -20.83% 23.80% 41.79% 37.96% 33.67%
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Adjusted Book Value $ 517,000 
Capitalization of Benefits Method 595,000 
Merger and Acquisition Transaction Method 590,000 

The asset-based approach does not include any intangible value, and therefore, was only
considered to be a floor value.

The income approach uses the income-generating ability of The Company to arrive at
value, which is the most theoretically correct method to use, as an investor is concerned
with the availability of future cash flows.  Therefore, we placed all of the weight on this
methodology, as it best reflects what an investor would look at.

The indication of value under the market approach was deemed unreliable due to the poor
statistical relationship among the transactions that were located, as well as the differences
between the target companies and Night.  However, the transactions are of companies in
a similar industry and although no reliance was placed on these transactions, they serve
to show the reasonableness of the conclusion of value derived under the income approach.

Now that we derived the value of the operating entity, we must add back the net value of
Night’s non-operating assets to derive the value of the equity.  Night’s non-operating assets
consist of six parked vehicles.  The fair market values of these six vehicles were
determined to be $76,150 based on the values of the vehicles as derived by the National
Auto Dealers Association.  In addition to the six parked vehicles, Night also has a non-
operating liability related to the loan for the Microsoft equipment.  The current and long-
term portions of this liability amounted to $274,449.  Therefore, the value of the equity is
derived as follows:

Value of Operating Entity $ 595,000 
Plus: Value of Night’s Non-operating Assets 76,150 
Less: Value of Night’s Non-operating Liabilities (274,449)

Value of Equity $ 396,701 

Rounded $ 397,000 
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TABLE 19
RASCAL HOUSE

SECOND YEAR OF COMPANY OPERATIONS
COMMON SIZE INCOME STATEMENT

Rascal CBH-

House CBH - RISAT - RISAT - CBH - Rhode

PA Butler Providence Woonsocket Maine  Island Average

Revenues 100.00% 100.00% 100.00% 100.00% 100.00% 100.00% 100.00%

Cost of Sales 7.68% 7.11% 71.40% 6.27% 7.09% 8.07% 15.32%

Gross Profit 92.32% 92.89% 28.60% 93.73% 92.91% 91.93% 84.68%

Total Operating Expenses 74.43% 60.55% 68.62% 97.43% 79.82% 66.72% 72.82%

Net Income From Operations 17.88% 32.33% -40.02% -3.70% 13.09% 25.22% 11.86%

Other Income/Expenses 0.05% 0.00% 0.30% 0.00% 0.06% 0.10% 0.09%

Pretax Income 17.93% 32.33% -39.72% -3.70% 13.14% 25.31% 11.95%

Total Expense Addbacks 23.98% 26.06% 18.89% 27.50% 28.64% 12.65% 21.72%

Adjusted Pretax Income 41.91% 58.39% -20.83% 23.80% 41.79% 37.96% 33.67%
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TABLE 20
RASCAL HOUSE

SECOND YEAR OF COMPANY OPERATIONS
NUMBER OF VISITS AND CAPACITY UTILIZATION

Rascal

House CBH - RISAT - RISAT - CBH - CBH-

PA Butler Providence Woonsocket Maine Rhode Island Average

Revenues $ 548,249 $ 378,125 $ 393,261 $ 234,027 $ 737,447 $ 906,476 $ 532,931 

Fee per Visit                  77                  77                  60                  60                  76                   60 - 

Number of Visits             7,120             4,911             6,554             3,900             9,703            15,108 7,883 

Visit Capacity          10,920             5,460             7,800             7,800          10,400           10,400           8,797 

Capacity Utilization 65.2% 89.9% 84.0% 50.0% 93.3% 145.3% 88.0%

Adjusted Capacity Utilization 65.20% 89.94% 84.03% 50.01% 93.30% 100.00% 80.4%
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franchisees and by fluctuations in same-store sales.  Growth rates of same-store sales for

IHOP franchises are presented in Table 6.

TABLE 6
IHOP FRANCHISE

SAME-STORE SALES
(% CHANGE

OVER PRIOR YEAR)

Year % Change

2005 2.9%
2006 2.5%
2007 2.2%
2008 1.5%

QTD March 31, 2009 2.0%

As indicated by the data in Table 6, IHOP has achieved positive same-store sales growth

through its franchises for four consecutive years, and has continued a string of 23

consecutive quarters of same-store growth through third quarter 2008.  However, guest

traffic declined during the fourth quarter of 2008 due to a combination of several severe

hurricanes and the mounting economic crisis.

Through March 2009, IHOP’s same-store sales for franchises increased by 2 percent over

March 2008 levels. This is primarily the result of a higher average guest check, along with

slightly positive guest traffic growth.22

Overall, IHOP appears to be a healthy company, and it continues to post positive franchise

revenues and open new locations. In addition, despite the economic downturn, IHOP

franchises have continued to post positive same-store sales growth.  So far in 2009, IHOP

franchises have experienced positive increases in average check amounts and guest traffic. 

These factors provide for an overall positive outlook for TPH.

22 Dine Equity, 10Q, March 31, 2009.
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TABLE 20
RASCAL HOUSE

SECOND YEAR OF COMPANY OPERATIONS
NUMBER OF VISITS AND CAPACITY UTILIZATION

Rascal

House CBH - RISAT - RISAT - CBH - CBH-

PA Butler Providence Woonsocket Maine Rhode Island Average

Revenues $ 548,249 $ 378,125 $ 393,261 $ 234,027 $ 737,447 $ 906,476 $ 532,931 

Fee per Visit                  77                  77                  60                  60                  76                   60 - 

Number of Visits             7,120             4,911             6,554             3,900             9,703            15,108 7,883 

Visit Capacity          10,920             5,460             7,800             7,800          10,400           10,400           8,797 

Capacity Utilization 65.2% 89.9% 84.0% 50.0% 93.3% 145.3% 88.0%

Adjusted Capacity Utilization 65.20% 89.94% 84.03% 50.01% 93.30% 100.00% 80.4%
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TABLE 21 
RASCAL HOUSE 

THIRD YEAR OF COMPANY OPERATIONS
INCOME STATEMENT

Rascal
House CBH - RISAT - CBH - CBH-

PA Butler Providence Maine Rhode Island Average

Revenues $ 744,130 $ 484,741 $ 624,909 $ 917,219 $ 943,254 $ 742,851 
Cost of Sales 67,016 34,543 57,329 64,238 138,780 72,381 

Gross Profit $ 677,114 $ 450,197 $ 567,580 $ 852,981 $ 804,474 $ 670,469 
Total Operating Expenses 563,836  359,707 378,631 653,254 610,990 513,284 

Net Income From Operations $ 113,278 $ 90,490 $ 188,949 $ 199,727 $ 193,484 $ 157,186 
Other Income/Expenses  -  - 742 75 8,421 1,848 

Pretax Income $ 113,278 $ 90,490 $ 189,691 $ 199,802 $ 201,905 $ 159,033 

Addbacks:
Management Fees $ 22,000 $ 48,474 $                      - $ 91,722 $                    - $ 32,439 
Depreciation 19,434  - 12,690  10,267  61,368 20,752 
Consulting Fees 71,113 253 23,522 6,020 500 20,282 
Rent 28,344 14,625 21,600  28,800 22,788 23,231 
Royalties 37,346 24,233 31,295 45,861 - 27,747 
Medical Director's Fees  - 63,111 20,500  26,921 - 22,106 
Interest Expense 1,003  - 3,632 92 15,014 3,948 
Other Income/Expense                    -  -  (742) (75) (8,421) (1,848)

Total Addback Expenses $ 179,240 $ 150,697 $ 112,497 $ 209,608 $ 91,249 $ 148,658 

Adjusted Pretax Income $ 292,518 $ 241,187 $ 302,188 $ 409,410 $ 293,154 $ 307,691 
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FINANCIAL ANALYSIS

A limited financial analysis of The Company was performed using The Company’s historic

tax returns which are presented in Schedules 1 and 2 at the back of this report. The

Company does not have any internal financial records available and in analyzing its tax

returns, it becomes apparent that The Company expenses its capital expenditures. Based

on these factors, we focused our analysis on The Company’s revenues and gross profit

figures as the available operating expense data was deemed unreliable.

We began our financial analysis of The Company by looking at its balance sheet. As of

December 31, 2008, The Company’s current assets consisted of small cash and inventory

balances. In addition, The Company had current liabilities of $79,018 consisting of accounts

payable, taxes payable and payables related to gift cards and credit cards. As of December

31, 2008, The Company had a shareholder loan with a balance of $485,021. There are no

documents or records related to this loan and regular payments are not being made.

Therefore, we treated these loans as paid in capital rather than a form of debt, and

reclassified them as equity.

The next step in the analysis is to look at The Company’s historic income statements. After

peaking in 2005 at $2.21 million, TPH’s revenues declined for two consecutive years

reaching $1.74 million in 2007. The decline in revenues over this time period can be

attributed to the opening of a new IHOP franchise in NextCity, New Jersey, which is located

within a six-mile radius of the subject company, as well as the start of a weakening

economy. In 2008, The Company’s revenues rebounded, rising to $1.86 million.

We also performed a benchmarking analysis of The Company’s gross profit margin. We

turned to the following two sources for this data to compare The Company to:
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TABLE 21 
RASCAL HOUSE 

THIRD YEAR OF COMPANY OPERATIONS
INCOME STATEMENT

Rascal
House CBH - RISAT - CBH - CBH-

PA Butler Providence Maine Rhode Island Average

Revenues $ 744,130 $ 484,741 $ 624,909 $ 917,219 $ 943,254 $ 742,851 
Cost of Sales 67,016 34,543 57,329 64,238 138,780 72,381 

Gross Profit $ 677,114 $ 450,197 $ 567,580 $ 852,981 $ 804,474 $ 670,469 
Total Operating Expenses 563,836  359,707 378,631 653,254 610,990 513,284 

Net Income From Operations $ 113,278 $ 90,490 $ 188,949 $ 199,727 $ 193,484 $ 157,186 
Other Income/Expenses  -  - 742 75 8,421 1,848 

Pretax Income $ 113,278 $ 90,490 $ 189,691 $ 199,802 $ 201,905 $ 159,033 

Addbacks:
Management Fees $ 22,000 $ 48,474 $                      - $ 91,722 $                    - $ 32,439 
Depreciation 19,434  - 12,690  10,267  61,368 20,752 
Consulting Fees 71,113 253 23,522 6,020 500 20,282 
Rent 28,344 14,625 21,600  28,800 22,788 23,231 
Royalties 37,346 24,233 31,295 45,861 - 27,747 
Medical Director's Fees  - 63,111 20,500  26,921 - 22,106 
Interest Expense 1,003  - 3,632 92 15,014 3,948 
Other Income/Expense                    -  -  (742) (75) (8,421) (1,848)

Total Addback Expenses $ 179,240 $ 150,697 $ 112,497 $ 209,608 $ 91,249 $ 148,658 

Adjusted Pretax Income $ 292,518 $ 241,187 $ 302,188 $ 409,410 $ 293,154 $ 307,691 
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TABLE 22
RASCAL HOUSE

THIRD YEAR OF COMPANY OPERATIONS
COMMON SIZE INCOME STATEMENT

Rascal

House CBH - RISAT - CBH - CBH-

PA Butler Providence Maine Rhode Island Average

Revenues 100.00% 100.00% 100.00% 100.00% 100.00% 100.00%

Cost of Sales 9.01% 7.13% 9.17% 7.00% 14.71% 9.74%

Gross Profit 90.99% 92.87% 90.83% 93.00% 85.29% 90.26%

Total Operating Expenses 75.77% 74.21% 60.59% 71.22% 64.77% 69.10%

Net Income From Operations 15.22% 18.67% 30.24% 21.78% 20.51% 21.16%

Other Income/Expenses 0.00% 0.00% 0.12% 0.01% 0.89% 0.25%

Pretax Income 15.22% 18.67% 30.35% 21.78% 21.41% 21.41%

Total Expense Addbacks 24.09% 31.09% 18.00% 22.85% 9.67% 20.01%

Adjusted Pretax Income 39.31% 49.76% 48.36% 44.64% 31.08% 41.42%
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1. Microbilt’s Integra Financial Benchmarking Database (Integra) - We searched Integra

for financial benchmarking data for companies located in Standard Industrial

Classification (SIC) code 5812: Eating and Drinking Places with revenues between

$1 million and $2.49 million. The Integra database contained composite data for

5,702 companies classified under this category.

2. National Restaurant Association - 2010 Restaurant Industry Operations Report with

2008 data - The 2010 Restaurant Industry Operations Report contained common

size financial data for various categories of restaurants. We focused our analysis on

full service restaurants with an average check per person less than $15, and

revenues between $1 million and $1.999 million.

A summary of TPH’s historic gross profit margins along with comparative data from Integra

and the National Restaurant Association is presented in Table 7.

TABLE 7
GROSS PROFIT MARGIN ANALYSIS

TPH Integra NRA

2005 2006 2007 2008 2008
Lower

Quartile Median
Upper

Quartile

Sales 100.00% 100.00% 100.00% 100.00% 100.00% 100.00% 100.00% 100.00%

Cost of Sales 40.78% 40.23% 38.49% 40.50% 36.27% 27.00% 32.60% 35.20%

Gross Profit 59.22% 59.77% 61.51% 59.50% 63.73% 73.00% 67.40% 64.80%

The data in Table 7 shows that TPH’s gross profit margins have consistently lagged those

of its industry peer group. The Company’s cost of sales as a percentage of revenue has

exceeded 40 percent in three out of the four years shown. In all of these years, The

Company’s cost of sales as a percentage of revenues have fallen well above the upper

quartile of the National Restaurant Association data. According to one of the pricing tips for

full service restaurants published in the 2009 Business Reference Guide:
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TABLE 22
RASCAL HOUSE

THIRD YEAR OF COMPANY OPERATIONS
COMMON SIZE INCOME STATEMENT

Rascal

House CBH - RISAT - CBH - CBH-

PA Butler Providence Maine Rhode Island Average

Revenues 100.00% 100.00% 100.00% 100.00% 100.00% 100.00%

Cost of Sales 9.01% 7.13% 9.17% 7.00% 14.71% 9.74%

Gross Profit 90.99% 92.87% 90.83% 93.00% 85.29% 90.26%

Total Operating Expenses 75.77% 74.21% 60.59% 71.22% 64.77% 69.10%

Net Income From Operations 15.22% 18.67% 30.24% 21.78% 20.51% 21.16%

Other Income/Expenses 0.00% 0.00% 0.12% 0.01% 0.89% 0.25%

Pretax Income 15.22% 18.67% 30.35% 21.78% 21.41% 21.41%

Total Expense Addbacks 24.09% 31.09% 18.00% 22.85% 9.67% 20.01%

Adjusted Pretax Income 39.31% 49.76% 48.36% 44.64% 31.08% 41.42%
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TABLE 23
RASCAL HOUSE

THIRD YEAR OF COMPANY OPERATIONS
NUMBER OF VISITS AND CAPACITY UTILIZATION

Rascal

House CBH - RISAT - CBH - CBH-

PA Butler Providence Maine Rhode Island Average

Revenues $ 744,130 $ 484,741 $ 624,909 $ 917,219 $ 943,254 $ 742,851 

Fee per Visit                 77                 77                  60                   76               60 - 

Number of Visits             9,664             6,295          10,415             12,069        15,721        54,164 

Visit Capacity          10,920             7,280          10,400           14,300        10,400        53,300 

Capacity Utilization 88.5% 86.5% 100.1% 84.4% 151.2% 102.1%

Adjusted Capacity Utilization 88.50% 86.47% 100.00% 84.40% 100.00% 91.9%
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If cost of sales exceeds 35%, there is probably some skimming going on.23

We have also been informed by our client that it was common for the business to make

large purchases of items such as ketchup, and then resell it for cash to other local

restaurants. This could also explain a higher cost of sales.

Our analyses of The Company’s gross profit margins further reflect the unreliability of TPH’s

historic earnings. This factor, along with the lack of internal financial records, prevented us

from determining an appropriate level of economic earnings that The Company can

generate over the long run. Therefore, we were unable to perform an income approach in

this valuation and will proceed to value The Company using revenues-based transaction

multiples. This will be discussed in more detail in the following section of the report.

23 Tom West, 2009 Business Reference Guide, 19th Edition: 615.
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TABLE 23
RASCAL HOUSE

THIRD YEAR OF COMPANY OPERATIONS
NUMBER OF VISITS AND CAPACITY UTILIZATION

Rascal

House CBH - RISAT - CBH - CBH-

PA Butler Providence Maine Rhode Island Average

Revenues $ 744,130 $ 484,741 $ 624,909 $ 917,219 $ 943,254 $ 742,851 

Fee per Visit                 77                 77                  60                   76               60 - 

Number of Visits             9,664             6,295          10,415             12,069        15,721        54,164 

Visit Capacity          10,920             7,280          10,400           14,300        10,400        53,300 

Capacity Utilization 88.5% 86.5% 100.1% 84.4% 151.2% 102.1%

Adjusted Capacity Utilization 88.50% 86.47% 100.00% 84.40% 100.00% 91.9%
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TABLE 24
RASCAL HOUSE

FOURTH YEAR OF COMPANY OPERATIONS
INCOME STATEMENT

Rascal
House CBH - RISAT - CBH - CBH-

PA Butler Providence Maine Rhode Island Average

Revenues $ 825,745 $ 466,633 $ 798,533 $ 1,099,345 $ 723,465 $ 782,744 
Cost of Sales  72,151 29,692 104,406  69,410 316,770 118,486 

Gross Profit $ 735,594 $ 436,941 $ 694,127 $ 1,029,936 $ 406,695 $ 664,259 
Total Operating Expenses 542,826 348,792 514,256 761,942 225,810 478,725 

Net Income From Operations $ 210,768 $ 88,149 $ 179,871 $ 267,994 $ 180,885 $ 185,533 
Other Income/Expenses  -  - - 645 3,309 791 

Pretax Income $ 210,768 $ 88,149 $ 179,871 $ 268,639 $ 184,194 $ 186,324 

Addbacks:
Management Fees $ 49,557 $ 46,664 $                   - $                 - $ 34,433 $ 26,131 
Depreciation 19,433 2,837 23,824 6,187 27,791 16,014 
Consulting Fees 12,988 225 50,957 125,607  - 37,955 
Rent 26,088 14,625 23,700 32,400 19,460 23,255 
Royalties 41,297 23,332 40,064 54,967  - 31,932 
Medical Director's Fees 57,415 33,736 32,965 49,966  - 34,816 
Interest Expense 953  - 382 868 7,441 1,929 
Other Income/Expense                   -  -  - (645) (3,309) (791)

Total Addback Expenses $ 207,731 $ 121,419 $ 171,892 $ 269,351 $ 85,816 $ 171,242 

Adjusted Pretax Income $ 418,499 $ 209,567 $ 351,763 $ 537,989 $ 270,010 $ 357,566 
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VALUATION ANALYSIS

THE MARKET APPROACH

TRANSACTION METHOD

In order to determine the value of The Company using the market approach, we searched

the following databases for sales transactions of restaurants as far back as January 1, 2000.

1. Institute of Business Appraisers (IBA)

2. BizComps™

3. Pratt’s Stats™

Due to the facts that The Company’s historic financial statements were noticeably out of line

with the industry benchmarking data and that The Company has no records available that

would allow us to analyze its expense structure and determine an appropriate level of

economic earnings, we focused our analysis specifically on price to revenue multiples.

According to one of the pricing tips published in the 2009 Business Reference Guide, the

price to revenue multiple is the most important multiple to consider when determining the

asking price for a full service restaurant. The 2009 Business Reference Guide states:

There are 5 critical criteria for restaurants to meet. #1 is location: busy
location, high traffic, booming business in the area and finally mid to high
income population. #2 is rent: it should not exceed 10% of gross revenue. #3
is conversion potential: can the restaurant be converted into another concept
that will not compete with other restaurants within the same particular center?
#4 is condition of equipment: are they NSF approved and in good condition?
Since they are expensive, we shouldn’t overlook that. #5 is asking price: the
most important is percentage of gross revenue, which shouldn’t exceed
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TABLE 24
RASCAL HOUSE

FOURTH YEAR OF COMPANY OPERATIONS
INCOME STATEMENT

Rascal
House CBH - RISAT - CBH - CBH-

PA Butler Providence Maine Rhode Island Average

Revenues $ 825,745 $ 466,633 $ 798,533 $ 1,099,345 $ 723,465 $ 782,744 
Cost of Sales  72,151 29,692 104,406  69,410 316,770 118,486 

Gross Profit $ 735,594 $ 436,941 $ 694,127 $ 1,029,936 $ 406,695 $ 664,259 
Total Operating Expenses 542,826 348,792 514,256 761,942 225,810 478,725 

Net Income From Operations $ 210,768 $ 88,149 $ 179,871 $ 267,994 $ 180,885 $ 185,533 
Other Income/Expenses  -  - - 645 3,309 791 

Pretax Income $ 210,768 $ 88,149 $ 179,871 $ 268,639 $ 184,194 $ 186,324 

Addbacks:
Management Fees $ 49,557 $ 46,664 $                   - $                 - $ 34,433 $ 26,131 
Depreciation 19,433 2,837 23,824 6,187 27,791 16,014 
Consulting Fees 12,988 225 50,957 125,607  - 37,955 
Rent 26,088 14,625 23,700 32,400 19,460 23,255 
Royalties 41,297 23,332 40,064 54,967  - 31,932 
Medical Director's Fees 57,415 33,736 32,965 49,966  - 34,816 
Interest Expense 953  - 382 868 7,441 1,929 
Other Income/Expense                   -  -  - (645) (3,309) (791)

Total Addback Expenses $ 207,731 $ 121,419 $ 171,892 $ 269,351 $ 85,816 $ 171,242 

Adjusted Pretax Income $ 418,499 $ 209,567 $ 351,763 $ 537,989 $ 270,010 $ 357,566 
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TABLE 25
RASCAL HOUSE

FOURTH YEAR OF COMPANY OPERATIONS
COMMON SIZE INCOME STATEMENT

Rascal

House CBH - RISAT - CBH - CBH-

PA Butler Providence Maine Rhode Island Average

Revenues 100.00% 100.00% 100.00% 100.00% 100.00% 100.00%

Cost of Sales 8.74% 6.36% 13.07% 6.31% 43.79% 15.14%

Gross Profit 91.26% 93.64% 86.93% 93.69% 56.21% 84.86%

Total Operating Expenses 65.74% 74.75% 64.40% 69.31% 31.21% 61.16%

Net Income From Operations 25.52% 18.89% 22.53% 24.38% 25.00% 23.70%

Other Income/Expenses 0.00% 0.00% 0.00% 0.06% 0.46% 0.10%

Pretax Income 25.52% 18.89% 22.53% 24.44% 25.46% 23.80%

Total Expense Addbacks 25.16% 26.02% 21.53% 24.50% 11.86% 21.88%

Adjusted Pretax Income 50.68% 44.91% 44.05% 48.94% 37.32% 45.68%
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30%-40%, that’s what experienced restaurant owners/buyers look for;
and the gross annual revenue shouldn’t be less than $500,000 for a full-
service restaurant, otherwise it should sell as an asset sale. If you have
all 5 criteria, the business will sell for market value.24 (Emphasis added).

For additional insight on the usefulness of the price to revenue multiple, we reviewed a

presentation from Raymond C. Miles, the founder and past Executive Director of IBA. Mr.

Miles stated:

The price-to-earnings and price-to-gross revenues multiples are almost
equally valid criteria for estimating the market value of businesses. This
conflicts with the conventional wisdom that the price-to-earnings ratio is the
most significant performance criterion of a business.

In practice, the price-to-gross revenue multiple is especially useful for
appraising closely held businesses, because price-to-gross revenue multiples
are available for all sales in the IBA Market Data Base, while price-to-earnings
multiples are only available for some sales.25

In addition, Charles M. Perkins, CBI, President of the Boston Restaurant Group, stated the

following:

Multiple of Sales Method
The Multiple of Sales method has many supporters, given that it is a relatively
straight forward method to use and that the sales of a business can be
verified from the Federal Tax Return - business owners are not apt to inflate
their annual revenue. Utilizing the appropriate multiple, an appraiser can
determine the value of the business with the method.

Revenues (Gross) are easier to measure and verify than are profits;
hence, many buyers tend to rely more heavily on gross revenues than
on reported earnings when they consider how much to pay for a
business.

24 Ibid.

25 Raymond C. Miles, “Business Appraising in the Real World–Evidence From the IBA Market
Database” (document presented at the IBA National Conference, Orlando, FL, February 7,
1992).
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TABLE 26
RASCAL HOUSE

FOURTH YEAR OF COMPANY OPERATIONS
NUMBER OF VISITS AND CAPACITY UTILIZATION

Rascal

House CBH - RISAT - CBH - CBH-

PA Butler Providence Maine Rhode Island Average

Revenues $ 825,745 $ 466,633 $ 798,533 $ 1,099,345 $ 723,465 $ 782,744 

Fee per Visit                 77                 77                 60                76                60 - 

Number of Visits          10,724             6,060          13,309             14,465          12,058        56,616 

Visit Capacity          10,920             7,280          13,000          14,300          10,400        55,900 

Capacity Utilization 98.2% 83.2% 102.4% 101.2% 115.9% 100.2%

Adjusted Capacity Utilization 98.20% 83.24% 100.00% 100.00% 100.00% 96.3%

-  35  -

Multiple of Earnings Method
In the application of this method, the appraiser would determine the cash flow
of the business and apply the appropriate, market derived, multiple from one
of the industry’s recognized database sources (Pratt’s Stats, etc.) The
difficulty is using this method is that many restaurants are not operationally
profitable.26

Taking this into consideration, we valued The Company using the price to revenue multiple.

INSTITUTE OF BUSINESS APPRAISERS (IBA)

A search of IBA’s database for transactions of businesses in SIC code 5812 returned 2,384

transactions. Details of these transactions are presented in Table 8.

TABLE 8
IBA TRANSACTION DETAILS

Business Description
Sales
($000)

Price
($000)

    Price/
    Sales    State Sale Date Census Region

Specialty Restaurant 764 5 0.01 AZ 01/01/04 West
Eating Places - Restaurants 124,033 1,700 0.01 UT 10/12/00 West
Restaurants|American Restaurant 6,000 125 0.02 GA 11/01/05 South
Restaurants|Café Type Eatery 96 2 0.02 FL 07/18/03 South
Restaurants|Pizza Shop 488 15 0.03 FL 05/15/09 South
Pizza Shop 312 10 0.03 FL 10/29/04 South
Restaurants|Breakfast Lunch 110 4 0.04 FL 11/08/06 South
Restaurants|Sub Shop 240 9 0.04 FL 05/28/08 South
Bagel Restaurant 13,000 500 0.04 FL 08/01/03 South
Restaurants|Sub Shop 187 8 0.04 FL 02/17/09 South
Restaurants|Pizza Shop 300 13 0.04 FL 02/03/04 South
Diner 5,412 240 0.04 FL 01/04/00 South
Restaurants|Italian Restaurant 330 15 0.05 FL 06/19/08 South
Restaurants|Deli Restaurant 2,000 100 0.05 FL 07/29/04 South
Restaurants|Pizza Shop 384 20 0.05 FL 04/10/05 South
Restaurant 302,160 17,000 0.06 DE 01/01/00 South
Restaurants|Brew/Pub 582 35 0.06 FL 09/10/08 South
Restaurants|Coffee Shop/House 331 20 0.06 FL 04/25/05 South

26 Charles M. Perkins, “Eating & Dining Places: Best Valuation Approach to Use and Why,
Industry Valuation Update: Eating and Drinking Places, Volume Two,” Business Valuation
Resources, January 8, 2007.
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TABLE 27
RASCAL HOUSE

PROFILE OF COMPANY OPERATIONS
INCOME STATEMENTS

First Second Third Fourth

Year Year Year Year

Average Average Average Average

Revenues $ 289,941 $ 532,931 $ 742,851 $ 782,744 

Cost of Sales        31,272        81,643        72,381      118,486 

Gross Profit $ 258,669 $ 451,288 $ 670,469 $ 664,259 

Total Operating Expenses      229,255      388,063      513,284      478,725 

Net Income From Operations $ 29,415 $ 63,226 $ 157,186 $ 185,533 

Other Income/Expenses             377           463          1,848             791 

Pretax Income $ 29,792 $ 63,689 $ 159,033 $ 186,324 

Addbacks:

Management Fees $ 9,756 $ 28,257 $ 32,439 $ 26,131 

Depreciation             6,212             9,968          20,752          16,014 

Consulting Fees          14,363          19,348          20,282          37,955 

Rent          22,353          23,541          23,231          23,255 

Royalties             7,002          21,827          27,747          31,932 

Medical Director's Fees          10,440          12,210          22,106          34,816 

Interest Expense             1,139             1,065             3,948             1,929 

Other Income/Expense             (377)             (463)          (1,848)             (791)

Total Addback Expenses $ 70,887 $ 115,753 $ 148,658 $ 171,242 

Adjusted Pretax Income $ 100,678 $ 179,442 $ 307,691 $ 357,566 

-  36  -

TABLE 27
RASCAL HOUSE

PROFILE OF COMPANY OPERATIONS
INCOME STATEMENTS

First Second Third Fourth

Year Year Year Year

Average Average Average Average

Revenues $ 289,941 $ 532,931 $ 742,851 $ 782,744 

Cost of Sales        31,272        81,643        72,381      118,486 

Gross Profit $ 258,669 $ 451,288 $ 670,469 $ 664,259 

Total Operating Expenses      229,255      388,063      513,284      478,725 

Net Income From Operations $ 29,415 $ 63,226 $ 157,186 $ 185,533 

Other Income/Expenses             377           463          1,848             791 

Pretax Income $ 29,792 $ 63,689 $ 159,033 $ 186,324 

Addbacks:

Management Fees $ 9,756 $ 28,257 $ 32,439 $ 26,131 

Depreciation             6,212             9,968          20,752          16,014 

Consulting Fees          14,363          19,348          20,282          37,955 

Rent          22,353          23,541          23,231          23,255 

Royalties             7,002          21,827          27,747          31,932 

Medical Director's Fees          10,440          12,210          22,106          34,816 

Interest Expense             1,139             1,065             3,948             1,929 

Other Income/Expense             (377)             (463)          (1,848)             (791)

Total Addback Expenses $ 70,887 $ 115,753 $ 148,658 $ 171,242 

Adjusted Pretax Income $ 100,678 $ 179,442 $ 307,691 $ 357,566 

-  36  -

TABLE 8
IBA TRANSACTION DETAILS

Business Description
Sales
($000)

Price
($000)

    Price/
    Sales    State Sale Date Census Region

Restaurants|Deli Restaurant 285 18 0.06 FL 02/24/03 South
American Restaurant 840 55 0.07 FL 07/01/01 South
Restaurants|American Restaurant 840 55 0.07 GA 02/01/02 South

Transactions have been removed from this sample report due in order to save space.

Italian Restaurant 683 49 0.07 FL 04/30/09 South
Restaurants|Italian Restaurant 683 50 0.07 FL 04/30/09 South
Restaurants|American Restaurant 2,032 150 0.07 FL 03/26/08 South
Restaurants|Take Out Only 240 18 0.08 OR 01/04/07 West
Restaurants|Pizza Shop 384 30 0.08 FL 12/19/03 South
Restaurants|Specialty Restaurant 380 30 0.08 FL 11/06/08 South
Diner 662 53 0.08 TX 09/06/01 South
Juice Bar 270 22 0.08 TN 11/01/00 South
Food & drive-thru 480 40 0.08 AZ 01/01/03 West
Food Business Retail|Food Deli Take Out 300 25 0.08 FL 05/04/09 South
Restaurants|Breakfast Lunch 343 29 0.08 FL 02/02/09 South
Restaurants|Bagel Restaurant 650 55 0.08 NY 07/17/06 Northeast
Restaurants|Bagel Restaurant 650 55 0.08 FL 03/07/06 South
asset sale 700 60 0.09 AZ 01/01/03 West
Restaurants|Ethnic Restaurant 700 60 0.09 KS 08/29/06 Midwest
Catering 576 50 0.09 FL 06/01/05 South
Restaurants|Floating Fast Food 228 20 0.09 FL 10/01/08 South
Restaurants|Pizza Shop 170 15 0.09 FL 01/16/08 South
Restaurants|Seafood Restaurant 1,165 105 0.09 NY 07/26/06 Northeast

Of the 2,384 transactions located in the IBA database, 2,153 had price to revenue data.
TPH was larger than most of the acquired companies located in the database as the 90th

percentile revenue figure for these transactions was $800,000. A statistical summary of the
price to revenue multiples is presented in Table 9.
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TABLE 28a

RASCAL HOUSE

PROFILE OF COMPANY OPERATIONS

COMMON SIZE INCOME STATEMENT

First Second Third Fourth
Year Year Year Year

Average Average Average Average

Revenues 100.00% 100.00% 100.00% 100.00%
Cost of Sales 10.79% 15.32% 9.74% 15.14%

Gross Profit 89.21% 84.68% 90.26% 84.86%
Total Operating Expenses 79.07% 72.82% 69.10% 61.16%

Net Income From Operations 10.14% 11.86% 21.16% 23.70%

Other Income/Expenses 0.13% 0.09% 0.25% 0.10%

Pretax Income 10.28% 11.95% 21.41% 23.80%

Total Expense Addbacks 24.45% 21.72% 20.01% 21.88%

Adjusted Pretax Income 34.72% 33.67% 41.42% 45.68%

TABLE 28b

RASCAL HOUSE

PROFILE OF COMPANY OPERATIONS

NUMBER OF VISITS AND CAPACITY UTILIZATION

First Second Third Fourth
Year Year Year Year

Average Average Average Average

Revenues $ 289,941 $ 532,931 $ 742,851 $ 782,744 

Capacity Utilization 60.7% 88.0% 102.1% 100.2%

Adjusted Capacity Utilization 59.9% 80.4% 91.9% 96.3%

-  37  -

TABLE 28a

RASCAL HOUSE

PROFILE OF COMPANY OPERATIONS

COMMON SIZE INCOME STATEMENT

First Second Third Fourth
Year Year Year Year

Average Average Average Average

Revenues 100.00% 100.00% 100.00% 100.00%
Cost of Sales 10.79% 15.32% 9.74% 15.14%

Gross Profit 89.21% 84.68% 90.26% 84.86%
Total Operating Expenses 79.07% 72.82% 69.10% 61.16%

Net Income From Operations 10.14% 11.86% 21.16% 23.70%

Other Income/Expenses 0.13% 0.09% 0.25% 0.10%

Pretax Income 10.28% 11.95% 21.41% 23.80%

Total Expense Addbacks 24.45% 21.72% 20.01% 21.88%

Adjusted Pretax Income 34.72% 33.67% 41.42% 45.68%

TABLE 28b

RASCAL HOUSE

PROFILE OF COMPANY OPERATIONS

NUMBER OF VISITS AND CAPACITY UTILIZATION

First Second Third Fourth
Year Year Year Year

Average Average Average Average

Revenues $ 289,941 $ 532,931 $ 742,851 $ 782,744 

Capacity Utilization 60.7% 88.0% 102.1% 100.2%

Adjusted Capacity Utilization 59.9% 80.4% 91.9% 96.3%

-  37  -

TABLE 28a

RASCAL HOUSE

PROFILE OF COMPANY OPERATIONS

COMMON SIZE INCOME STATEMENT

First Second Third Fourth
Year Year Year Year

Average Average Average Average

Revenues 100.00% 100.00% 100.00% 100.00%
Cost of Sales 10.79% 15.32% 9.74% 15.14%

Gross Profit 89.21% 84.68% 90.26% 84.86%
Total Operating Expenses 79.07% 72.82% 69.10% 61.16%

Net Income From Operations 10.14% 11.86% 21.16% 23.70%

Other Income/Expenses 0.13% 0.09% 0.25% 0.10%

Pretax Income 10.28% 11.95% 21.41% 23.80%

Total Expense Addbacks 24.45% 21.72% 20.01% 21.88%

Adjusted Pretax Income 34.72% 33.67% 41.42% 45.68%

TABLE 28b

RASCAL HOUSE

PROFILE OF COMPANY OPERATIONS

NUMBER OF VISITS AND CAPACITY UTILIZATION

First Second Third Fourth
Year Year Year Year

Average Average Average Average

Revenues $ 289,941 $ 532,931 $ 742,851 $ 782,744 

Capacity Utilization 60.7% 88.0% 102.1% 100.2%

Adjusted Capacity Utilization 59.9% 80.4% 91.9% 96.3%



-  38  -

Using the average profile of company operations displayed in Table 28, an operations profile

for the unopened Some City clinic can be created.  In order to accomplish this, we needed to

identify the maximum client capacity of the clinic, and apply the capacity utilization percentages

to this capacity.  This provided the estimated number of patient weeks the clinic would have

had per year.  In the case of Some City, the weekly client capacity was 300 clients.  Multiplying

300 clients times 52 weeks results in 15,600 client weeks per year.  This is the maximum

number of weeks the clinic could have received weekly fees for in one year.  By taking the

maximum clinic capacity per year and multiplying that figure by the estimated capacity

utilization, the estimated number of patient weeks per year could be obtained.  Multiplying this

estimate by the average weekly fee, $74, gives the estimated annual projected clinic revenue.

For 1997, revenues at the clinic would have been $616,790 (8,335 estimated patient weeks

times $74).  The following presents our income forecast for the Some City clinic through 2000,

had the opening of the clinic not been interrupted.
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TABLE 29
RASCAL HOUSE 

PROFILE OF SOME CITY OPERATIONS
INCOME STATEMENT

1997 1998 1999 2000

Maximum Capacity 15,600 15,600 15,600 15,600 

Estimated Capacity Utilization 59.89% 80.41% 91.87% 96.29%

Estimated Patients 9,342 12,544 14,332 15,021 

Fees per Patient $ 74 $ 74 $ 74 $ 74 

Revenues $ 691,308 $ 928,256 $ 1,060,568 $ 1,111,554 

Common Size Expenses 54.62% 51.10% 49.08% 39.28%

Typical Expenses $ 377,592 $ 474,339 $ 520,527 $ 436,618 

Some City Expenses
Rent 18,509 18,509 18,509 21,600 
Depreciation 4,018 8,035 8,035  8,035 
Management Fees 69,131 92,826 106,057 111,155 
Royalties 34,565 46,413 53,028  55,578 
Medical Directors Fees 26,000 26,780 27,583 28,410 
Consulting Fees 26,000 26,780 27,583 28,410 

Total Some City Expenses $ 178,223 $ 219,343 $ 240,795 $ 253,188 

Total Expenses $ 555,815 $ 693,682 $ 761,322 $ 689,806 

Net Income Before Taxes $ 135,493 $ 234,574 $ 299,246 $ 421,748 
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TABLE 30
RASCAL HOUSE

PROFILE OF SOME CITY OPERATIONS
COMMON SIZE INCOME STATEMENT

1997 1998 1999 2000

Revenues 100.00% 100.00% 100.00% 100.00%

Common Size Expenses 54.62% 51.10% 49.08% 39.28%

Some City Expenses

Rent 2.68% 1.99% 1.75% 1.94%

Depreciation 0.58% 0.87% 0.76% 0.72%

Management Fees 10.00% 10.00% 10.00% 10.00%

Royalties 5.00% 5.00% 5.00% 5.00%

Medical Directors Fees 3.76% 2.88% 2.60% 2.56%

Consulting Fees 3.76% 2.88% 2.60% 2.56%

Total Some City Expenses 25.78% 23.63% 22.70% 22.78%

Total Expenses 80.40% 74.73% 71.78% 62.06%

Net Income Before Taxes 19.60% 25.27% 28.22% 37.94%

To derive lost profits for the Some City clinic, we subtracted expenses and costs of sales from

the revenues.  The first step in this process was to multiply revenues by the common size

expense percentages developed in the profile.  For a given year, this results in income before the

directly estimated expenses for Some City. We have calculated each of these expenses as

follows:

• RHI pays management fees to Smart Management, Inc. based on 10 percent

of revenues.

• The clinic pays royalty fees to David Brown, Sr. based on 5 percent of revenues.

• We based depreciation on actual capital expenditures which included:

- Telephone System $   1,200

- Copier/Fax $   3,000

- Software/Hardware $ 50,000

- Furniture & Fixtures $   5,000
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The useful life for the telephone system and furniture and fixtures was

determined to be 10 years.  The copier/fax and software/hardware were

estimated to have a useful life of six years.

• We determined rents based on the lease signed by Rascal House, Inc.  In 1996,

the lease calls for payments of $1,545.42 per month for the first three years of

the lease.  An amendment was added which gives the option to extend the lease

for an additional six years.  Rent per month in the extension period would be

$1,800 in the first year, $1,900 in the second year, $2,000 in the third year, and

an applicable market rate for the other three years.

• The clinic pays Medical Director’s fees to a doctor who oversees the clinic.  Fees

are calculated as $100 per hour for 5 hours per week, or $26,000 for the first

year.  They have been grown 3 percent per year thereafter.

• The clinic pays consulting fees to nurses who are contracted to perform services

at the clinics.  Fees are estimated as $25 per hour for 20 hours per week, or

$26,000 for the first year.  They have been grown 3 percent per year thereafter.

• We did not forecast interest expense, as there was no expectation for The

Company to borrow funds.  In addition, we have not seen any indication that The

Company would need to do so.

Projecting and subtracting each of these expenses from the income statement projections for

Some City results in pretax income, which is expected profits.

The next step in the process is to determine RHI’s mitigation of lost expected profits. We have

based the mitigation on the same four-year forecast for RHI.  To use the forecast, the date that

RHI may begin operations needs to be determined.  Based on discussions with management

and counsel, we have assumed that Rascal House, Inc. will be able to open a clinic in Some City

after the completion of this litigation.  We have estimated damages based on a trial date of

October 31, 1999.  Therefore, we have assumed that Rascal House could begin developing a
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new location at that time.  According to management, The Company most likely will be in a

position to sign a lease shortly after the litigation is completed.  Therefore, we have assumed that

the clinic will open on May 1, 2000.  This assumes that the trial is completed and Rascal House

signs a lease by December 1, 1999.

Lost profits are the difference between what The Company would have made if it were not

harmed (expected profits) and what it will make after suffering the damage (mitigation).  Since

RHI could not operate from June 1, 1996 to May 1, 2000, lost profits over that period equal total

expected profits.  Thereafter, lost profits become the difference between expected profits and

mitigation. We have extended the projections of expected profits beyond four years to allow the

mitigation earnings stream to stabilize.  We have done this by growing revenues and expenses

at a stable growth rate of 3 percent.  

We have forecast lost profits based on periods ending on June 30.  Due to the timing of events,

we have forecast the mitigation based on periods ending on April 30.  This creates a mismatch

of periods when subtracting mitigation from the expected profits.  To compensate for this, we

have adjusted the mitigation for the overlapping periods as follows:

• 1999’s mitigation represents two months of the first forecasted year of

operations (May and June).

• 2000’s mitigation represents 10 months of the first forecasted year of operations

and two months of the second year.

• 2001’s mitigation represents 10 months of the second forecasted year of

operations and two months of the third year.

• 2002’s represents 10 months of the third forecasted year of operations and two

months of the fourth year.

• 2003’s represents 10 months of the fourth forecasted year of operations and two

months of the fourth year as well.  We also used year four's figures for the last

two months since stabilization has been reached after four years. 
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We have calculated damages from lost profits as of October 31, 1999.  Table 31 reflects these

computations.  The discount rate used in the present and future value calculations is 8 percent,

the statutory rate of interest provided to us by legal counsel. 
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TABLE 31
RASCAL HOUSE

CALCULATION OF LOST PROFITS

1997 1998 1999 2000 2001 2002 2003

Estimated Profits $ 135,493 $ 234,574 $ 299,246 $ 421,748 $ 455,488 $ 491,927 $ 531,281 

Estimated Mitigated Profits                       -                      -            22,582          152,006          245,352          319,663          427,371 

Estimated Lost Profits $ 135,493 $ 234,574 $ 276,664 $ 269,742 $ 210,136 $ 172,264 $ 103,910 

Present Value Factor            1.1664            1.0800            1.0000            0.9259            0.8573            0.7938           0.7350 

Present Value of Lost Profits $ 158,039 $ 253,339 $ 276,664 $ 249,754 $ 180,150 $ 136,743 $ 76,374 

Total Damages From
Lost Profits  $     1,331,063 

-  44  -

Fixed assets comprise the majority of total assets, declining from 94.9 percent of total

assets at December 31, 2005 to 91.6 percent at December 31, 2009. Other assets were

minimal during the period analyzed.

Vogue’s liabilities were minimal between December 31, 2005 and 2009 and primarily

consisted of accrued expenses. As noted previously, Vogue has funded its assets almost

entirely through equity financing. At December 31, 2009, equity comprised 97.4 percent of

total liabilities and equity.

An analysis of Vogue’s historical income statements show that Vogue’s revenues have

been fairly stable between 2005 and 2009. The Company experienced a small revenue

decline in 2009 as result of the loss of the tenant at the City, Florida property. Despite

losing a tenant, Vogue suffered a minor 1.4 percent decline in its leasing revenues in 2009.

Following the completion of renovations to the City property the same year, The Company

replaced the lost tenant and expects a modest increase in revenues in 2010. Lease

revenues make up most of The Company’s revenues.  These leases tend to be long-term

contracts with lease payment increases written into the contract, resulting in stable

revenues.

Operating expenses increased over the period analyzed to $2.7 million in 2009.

Depreciation of The Company’s real estate and officers’ compensation represent Vogue’s

largest operating expense items. The Company’s operating expenses reveal that Vogue

records bad debt expense on occasion.

Vogue’s other income has fluctuated considerably over the period analyzed.  Other income

spiked in 2006 and 2007 due to higher interest and dividend income, and gains on sales

of assets. Other income declined in 2008 and 2009 as a result of declines in the economy

and capital markets. Other income rose as the economy and markets performed well, but

as the economy and markets declined recently, other income has also fallen.  Total other
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Lost profits, after mitigation, amounts to $1,331,063.  This includes statutory interest through

October 31, 1999.

DAMAGES FROM CLINIC COSTS

In preparing to open a clinic in Some City, RHI began making necessary expenditures, and

therefore, incurred costs to prepare and build out their facility.  Due to the actions of the City, RHI

lost its capital equipment and incurred significant operating expenses. 

To calculate damages from these sources, we reviewed internal accounting records and

detailed invoices to support the expenses.  Costs incurred from each type of capital

expenditure or operating expense is detailed separately.  We have calculated interest on each

expense at the statutory rate of 8 percent to bring the damages forward to a present value.

The trial date of October 31, 1999 was used as a present value date.  Table 32 presents costs

incurred by Rascal House.
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TABLE 32
RASCAL HOUSE

COSTS INCURRED

Date  Amount Days

Daily Interest

Factor Interest Damage

Capital Expenditures

Furniture and Fixtures

Al James 2/15/96 253.00  1,336 0.022% 75.11 328.11

Al James 2/23/96 294.99  1,328 0.022% 87.05 382.04

New England Surgical 5/15/96 332.85  1,246 0.022% 92.16 425.01

DP Interior Design 5/30/96 1423.00  1,230 0.022% 388.95 1811.95

DP Interior Design 5/30/96 409.00  1,230 0.022% 111.79 520.79

Office Equipment

Jones & Company 2/29/96 1645.00  1,320 0.022% 482.53 2127.53

Security System

 Alarm Co. 2/14/96 1927.50  1,337 0.022% 572.68 2500.18

Alarm Co. 2/29/96 1927.50  1,320 0.022% 565.40 2492.90

Leasehold Improvements

TJ Construction Company 2/12/96 1061.50  1,339 0.022% 315.86 1377.36

TJ Construction Company 4/15/96 1061.50  1,276 0.022% 300.99 1362.49

Deposits

11/9/95 3084.90  1,432 0.022% 981.68 4066.58

Rent

Landlord One 1/30/96 1542.45  1,350 0.022% 462.74 2005.19

Landlord One 2/15/96 1542.45  1,336 0.022% 457.94 2000.39

Landlord One 3/15/96 1542.45  1,306 0.022% 447.65 1990.10

Landlord One 4/15/96 1542.45  1,276 0.022% 437.37 1979.82

Landlord One 5/15/96 1542.45  1,246 0.022% 427.09 1969.54

Landlord One 6/15/96 1542.45  1,216 0.022% 416.80 1959.25

Landlord One 7/15/96 1542.45  1,186 0.022% 406.52 1948.97

Landlord One 8/15/96 1542.45  1,156 0.022% 396.24 1938.69

Landlord One 9/15/96 1542.45  1,126 0.022% 385.96 1928.41

Landlord One 10/15/96 1542.45  1,096 0.022% 375.67 1918.12

Landlord One 11/15/96 1542.45  1,066 0.022% 365.39 1907.84

Landlord One 12/15/96 1542.45  1,036 0.022% 355.11 1897.56

Landlord One 1/15/97 1542.45  1,006 0.022% 344.82 1887.27

Landlord One 2/15/97 1542.45   976 0.022% 334.54 1876.99

Landlord One 3/15/97 1542.45      946 0.022% 324.26 1866.71

Landlord One 4/15/97 1542.45      916 0.022% 313.97 1856.42

Landlord One 5/15/97 1542.45      886 0.022% 303.69 1846.14

Landlord One 6/15/97 1542.45      856 0.022% 293.41 1835.86

Landlord One 7/15/97 1542.45      826 0.022% 283.13 1825.58
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TABLE 32
RASCAL HOUSE

COSTS INCURRED

Date  Amount Days

Daily Interest

Factor Interest Damage

Capital Expenditures

Furniture and Fixtures
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TABLE 32
RASCAL HOUSE

COSTS INCURRED

Date  Amount Days

Daily Interest

Factor Interest Damage

Utilities

Some City Power & Light 4/2/96 31.62   1,289 0.022% 9.06 40.68

Some City Power & Light 5/30/96 39.35  1,230 0.022% 10.76 50.11

Some City Power & Light 5/30/96 16.33  1,230 0.022% 4.46 20.79

Some City Power & Light 5/30/96 -1.30  1,230 0.022% -0.36 -1.66

Some City Power & Light 6/15/96 31.30  1,216 0.022% 8.46 39.76

Some City Power & Light 6/15/96 -1.04  1,216 0.022% -0.28 -1.32

Some City Power & Light 7/30/96 29.19  1,170 0.022% 7.59 36.78

Some City Power & Light 8/30/96 30.23  1,140 0.022% 7.66 37.89

Some City Power & Light 9/15/96 26.47  1,126 0.022% 6.62 33.09

Some City Power & Light 10/30/96 26.34  1,080 0.022% 6.32 32.66

Some City Power & Light 11/30/96 26.48  1,050 0.022% 6.18 32.66

Some City Power & Light 12/15/96 30.03  1,036 0.022% 6.91 36.94

Some City Power & Light 1/30/97 33.16   990 0.022% 7.30 40.46

Some City Power & Light 2/28/97 30.64      960 0.022% 6.54 37.18

Some City Power & Light 3/30/97 30.88      930 0.022% 6.38 37.26

Some City Power & Light 4/30/97 31.73      900 0.022% 6.35 38.08

Some City Power & Light 5/30/97 35.93      870 0.022% 6.95 42.88

Some City Power & Light 6/15/97 31.64      856 0.022% 6.02 37.66

Some City Power & Light 7/30/97 30.40      810 0.022% 5.47 35.87

Some City Power & Light 8/20/97 31.41      791 0.022% 5.52 36.93

Some City Power & Light 9/20/97 30.24      761 0.022% 5.11 35.35

Some City Power & Light 10/20/97 21.16      731 0.022% 3.44 24.60

Telephone

Ameritech 1/30/96 219.46   1,350 0.022% 65.84 285.30

Ameritech 2/29/96 122.65  1,320 0.022% 35.98 158.63

Ameritech 3/29/96 18.14  1,292 0.022% 5.21 23.35

AT&T 3/29/96 5.15  1,292 0.022% 1.48 6.63

AT&T 3/29/96 5.15  1,292 0.022% 1.48 6.63

Ameritech 3/30/96 131.84  1,290 0.022% 37.79 169.63

Ameritech 4/30/96 17.38  1,260 0.022% 4.87 22.25

AT&T 4/30/96 5.15  1,260 0.022% 1.44 6.59

AT&T 4/30/96 5.15  1,260 0.022% 1.44 6.59

Ameritech 4/30/96 128.27  1,260 0.022% 35.92 164.19

Ameritech 5/30/96 17.38  1,230 0.022% 4.75 22.13

AT&T 5/30/96 5.15  1,230 0.022% 1.41 6.56

Ameritech 5/30/96 116.68  1,230 0.022% 31.89 148.57

AT&T 5/30/96 5.15  1,230 0.022% 1.41 6.56

Ameritech 6/30/96 17.23  1,200 0.022% 4.59 21.82

AT&T 6/30/96 5.15  1,200 0.022% 1.37 6.52

Ameritech 6/30/96 125.88  1,200 0.022% 33.57 159.45
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TABLE 32
RASCAL HOUSE

COSTS INCURRED

Date  Amount Days

Daily Interest

Factor Interest Damage

Ameritech 7/30/96 17.23  1,170 0.022% 4.48 21.71

AT&T 7/30/96 5.15  1,170 0.022% 1.34 6.49

Ameritech 7/30/96 127.35  1,170 0.022% 33.11 160.46

AT&T 8/30/96 5.15  1,140 0.022% 1.30 6.45

Ameritech 8/30/96 17.23  1,140 0.022% 4.36 21.59

Ameritech 8/30/96 127.17  1,140 0.022% 32.22 159.39

Ameritech 9/30/96 17.23  1,110 0.022% 4.25 21.48

Ameritech 9/30/96 126.54  1,110 0.022% 31.21 157.75

AT&T 9/30/96 5.15  1,110 0.022% 1.27 6.42

Paul Greene 10/8/96 14.49  1,103 0.022% 3.55 18.04

Ameritech 10/30/96 17.23  1,080 0.022% 4.14 21.37

AT&T 10/30/96 5.15  1,080 0.022% 1.24 6.39

Ameritech 10/30/96 130.72  1,080 0.022% 31.37 162.09

Ameritech 11/30/96 17.23  1,050 0.022% 4.02 21.25

AT&T 11/30/96 5.15  1,050 0.022% 1.20 6.35

Ameritech 11/30/96 123.36  1,050 0.022% 28.78 152.14

Ameritech 12/30/96 17.50  1,020 0.022% 3.97 21.47

Ameritech 12/30/96 130.61  1,020 0.022% 29.60 160.21

AT&T 12/30/96 5.15  1,020 0.022% 1.17 6.32

Ameritech 1/30/97 17.50   990 0.022% 3.85 21.35

AT&T 1/30/97 5.15      990 0.022% 1.13 6.28

Ameritech 1/30/97 127.04      990 0.022% 27.95 154.99

Ameritech 2/28/97 17.23      960 0.022% 3.68 20.91

AT&T 2/28/97 5.15      960 0.022% 1.10 6.25

Ameritech 2/28/97 130.72      960 0.022% 27.89 158.61

Ameritech 2/28/97 130.72      960 0.022% 27.89 158.61

Ameritech 3/30/97 17.50      930 0.022% 3.62 21.12

AT&T 3/30/97 5.15      930 0.022% 1.06 6.21

Ameritech 3/30/97 127.04      930 0.022% 26.25 153.29

Ameritech 4/30/97 17.23      900 0.022% 3.45 20.68

Ameritech 4/30/97 130.72      900 0.022% 26.14 156.86

AT&T 4/30/97 5.15      900 0.022% 1.03 6.18

Ameritech 5/30/97 17.50      870 0.022% 3.38 20.88

AT&T 5/30/97 5.15      870 0.022% 1.00 6.15

Ameritech 5/30/97 127.04      870 0.022% 24.56 151.60

Ameritech 6/30/97 17.23      840 0.022% 3.22 20.45

Ameritech 6/30/97 127.04      840 0.022% 23.71 150.75

AT&T 6/30/97 5.15      840 0.022% 0.96 6.11

Ameritech 7/30/97 17.50      810 0.022% 3.15 20.65

AT&T 7/30/97 5.15      810 0.022% 0.93 6.08

Ameritech 7/30/97 121.96      810 0.022% 21.95 143.91

Ameritech 8/30/97 17.23      780 0.022% 2.99 20.22

AT&T 8/30/97 5.15      780 0.022% 0.89 6.04
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Ameritech 4/30/97 17.23      900 0.022% 3.45 20.68

Ameritech 4/30/97 130.72      900 0.022% 26.14 156.86

AT&T 4/30/97 5.15      900 0.022% 1.03 6.18

Ameritech 5/30/97 17.50      870 0.022% 3.38 20.88

AT&T 5/30/97 5.15      870 0.022% 1.00 6.15

Ameritech 5/30/97 127.04      870 0.022% 24.56 151.60

Ameritech 6/30/97 17.23      840 0.022% 3.22 20.45

Ameritech 6/30/97 127.04      840 0.022% 23.71 150.75

AT&T 6/30/97 5.15      840 0.022% 0.96 6.11

Ameritech 7/30/97 17.50      810 0.022% 3.15 20.65

AT&T 7/30/97 5.15      810 0.022% 0.93 6.08

Ameritech 7/30/97 121.96      810 0.022% 21.95 143.91

Ameritech 8/30/97 17.23      780 0.022% 2.99 20.22

AT&T 8/30/97 5.15      780 0.022% 0.89 6.04
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TABLE 32
RASCAL HOUSE

COSTS INCURRED

Date  Amount Days

Daily Interest

Factor Interest Damage

Utilities

Some City Power & Light 4/2/96 31.62   1,289 0.022% 9.06 40.68

Some City Power & Light 5/30/96 39.35  1,230 0.022% 10.76 50.11

Some City Power & Light 5/30/96 16.33  1,230 0.022% 4.46 20.79

Some City Power & Light 5/30/96 -1.30  1,230 0.022% -0.36 -1.66

Some City Power & Light 6/15/96 31.30  1,216 0.022% 8.46 39.76

Some City Power & Light 6/15/96 -1.04  1,216 0.022% -0.28 -1.32

Some City Power & Light 7/30/96 29.19  1,170 0.022% 7.59 36.78

Some City Power & Light 8/30/96 30.23  1,140 0.022% 7.66 37.89

Some City Power & Light 9/15/96 26.47  1,126 0.022% 6.62 33.09

Some City Power & Light 10/30/96 26.34  1,080 0.022% 6.32 32.66

Some City Power & Light 11/30/96 26.48  1,050 0.022% 6.18 32.66

Some City Power & Light 12/15/96 30.03  1,036 0.022% 6.91 36.94

Some City Power & Light 1/30/97 33.16   990 0.022% 7.30 40.46

Some City Power & Light 2/28/97 30.64      960 0.022% 6.54 37.18

Some City Power & Light 3/30/97 30.88      930 0.022% 6.38 37.26

Some City Power & Light 4/30/97 31.73      900 0.022% 6.35 38.08

Some City Power & Light 5/30/97 35.93      870 0.022% 6.95 42.88

Some City Power & Light 6/15/97 31.64      856 0.022% 6.02 37.66

Some City Power & Light 7/30/97 30.40      810 0.022% 5.47 35.87

Some City Power & Light 8/20/97 31.41      791 0.022% 5.52 36.93

Some City Power & Light 9/20/97 30.24      761 0.022% 5.11 35.35

Some City Power & Light 10/20/97 21.16      731 0.022% 3.44 24.60

Telephone

Ameritech 1/30/96 219.46   1,350 0.022% 65.84 285.30

Ameritech 2/29/96 122.65  1,320 0.022% 35.98 158.63

Ameritech 3/29/96 18.14  1,292 0.022% 5.21 23.35

AT&T 3/29/96 5.15  1,292 0.022% 1.48 6.63

AT&T 3/29/96 5.15  1,292 0.022% 1.48 6.63

Ameritech 3/30/96 131.84  1,290 0.022% 37.79 169.63

Ameritech 4/30/96 17.38  1,260 0.022% 4.87 22.25

AT&T 4/30/96 5.15  1,260 0.022% 1.44 6.59

AT&T 4/30/96 5.15  1,260 0.022% 1.44 6.59

Ameritech 4/30/96 128.27  1,260 0.022% 35.92 164.19

Ameritech 5/30/96 17.38  1,230 0.022% 4.75 22.13

AT&T 5/30/96 5.15  1,230 0.022% 1.41 6.56

Ameritech 5/30/96 116.68  1,230 0.022% 31.89 148.57

AT&T 5/30/96 5.15  1,230 0.022% 1.41 6.56

Ameritech 6/30/96 17.23  1,200 0.022% 4.59 21.82

AT&T 6/30/96 5.15  1,200 0.022% 1.37 6.52

Ameritech 6/30/96 125.88  1,200 0.022% 33.57 159.45
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TABLE 32
RASCAL HOUSE

COSTS INCURRED

Date  Amount Days

Daily Interest

Factor Interest Damage

Ameritech 8/30/97 124.22      780 0.022% 21.53 145.75

Ameritech 9/30/97 17.23      750 0.022% 2.87 20.10

AT&T 9/30/97 5.15      750 0.022% 0.86 6.01

Ameritech 10/20/97 124.22      731 0.022% 20.18 144.40

Ameritech 10/30/97 17.23      720 0.022% 2.76 19.99

Ameritech 11/30/97 17.50      690 0.022% 2.68 20.18

Ameritech 12/30/97 17.23      660 0.022% 2.53 19.76

Ameritech 1/30/98 17.23      630 0.022% 2.41 19.64

Ameritech 2/28/98 17.23      600 0.022% 2.30 19.53

Ameritech 3/30/98 18.20      570 0.022% 2.31 20.51

Ameritech 4/20/98 17.93      551 0.022% 2.20 20.13

Ameritech 5/30/98 19.34      510 0.022% 2.19 21.53

Ameritech 6/30/98 18.58      480 0.022% 1.98 20.56

Ameritech 7/30/98 18.58      450 0.022% 1.86 20.44

Professional Fees

Alan A. W einberg, MD 1/15/96 218.75  1,366 0.022% 66.40 285.15

Alan A. W einberg, MD 1/30/96 125.00  1,350 0.022% 37.50 162.50

Alan A. W einberg, MD 1/30/96 62.50  1,350 0.022% 18.75 81.25

Alan A. W einberg, MD 4/15/96 125.00  1,276 0.022% 35.44 160.44

Alan A. W einberg, MD 4/30/96 125.00  1,260 0.022% 35.00 160.00

Alan A. W einberg, MD 6/30/97 187.50   840 0.022% 35.00 222.50

Auto Expense

Paul Greene 10/8/96 81.61  1,103 0.022% 20.00 101.61

Paul Greene 10/8/96 74.96  1,103 0.022% 18.37 93.33

Paul Greene 10/8/96 70.96  1,103 0.022% 17.39 88.35

Paul Greene 11/8/96 68.96  1,073 0.022% 16.44 85.40

Travel

Nationsbank of Delaware 9/15/96 733.00  1,126 0.022% 183.41 916.41

Paul Greene 10/8/96 80.69  1,103 0.022% 19.78 100.47

Paul Greene 11/8/96 194.70  1,073 0.022% 46.43 241.13

American Express 2/20/98 139.00   611 0.022% 18.87 157.87

Meals and Entertainment

Nationsbank of Delaware 10/8/96 20.68   1,103 0.022% 5.07 25.75

Nationsbank of Delaware 10/8/96 22.93  1,103 0.022% 5.62 28.55

Nationsbank of Delaware 11/8/96 31.27  1,073 0.022% 7.46 38.73

Nationsbank of Delaware 2/20/98 6.44   611 0.022% 0.87 7.31

Advertising & Promotion

Some City Newspapers 4/15/96 451.80  1,276 0.022% 128.11 579.91
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Some City Power & Light 4/2/96 31.62   1,289 0.022% 9.06 40.68
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Telephone

Ameritech 1/30/96 219.46   1,350 0.022% 65.84 285.30

Ameritech 2/29/96 122.65  1,320 0.022% 35.98 158.63

Ameritech 3/29/96 18.14  1,292 0.022% 5.21 23.35

AT&T 3/29/96 5.15  1,292 0.022% 1.48 6.63

AT&T 3/29/96 5.15  1,292 0.022% 1.48 6.63

Ameritech 3/30/96 131.84  1,290 0.022% 37.79 169.63

Ameritech 4/30/96 17.38  1,260 0.022% 4.87 22.25

AT&T 4/30/96 5.15  1,260 0.022% 1.44 6.59

AT&T 4/30/96 5.15  1,260 0.022% 1.44 6.59

Ameritech 4/30/96 128.27  1,260 0.022% 35.92 164.19

Ameritech 5/30/96 17.38  1,230 0.022% 4.75 22.13

AT&T 5/30/96 5.15  1,230 0.022% 1.41 6.56

Ameritech 5/30/96 116.68  1,230 0.022% 31.89 148.57

AT&T 5/30/96 5.15  1,230 0.022% 1.41 6.56

Ameritech 6/30/96 17.23  1,200 0.022% 4.59 21.82
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TABLE 32
RASCAL HOUSE

COSTS INCURRED

Date  Amount Days

Daily Interest

Factor Interest Damage

Some City Newspapers 4/30/96 117.00  1,260 0.022% 32.76 149.76

Some City Newspapers 4/30/96 110.50  1,260 0.022% 30.94 141.44

Some City Newspapers 4/30/96 97.50  1,260 0.022% 27.30 124.80

Some City Newspapers 4/30/96 34.35  1,260 0.022% 9.62 43.97

Some City Newspapers 4/30/96 38.93  1,260 0.022% 10.90 49.83

Some City Newspapers 3/30/97 230.00   930 0.022% 47.53 277.53

Some City Newspapers 6/15/97 303.28      856 0.022% 57.69 360.97

Legal and Expert Costs

HDW & Company 11/30/97 1039.77  690 0.022% 159.43 1199.20

SJ Expertss 11/30/97 500.00      690 0.022% 76.67 576.67

SJ Experts 11/30/97 2793.00      690 0.022% 428.26 3221.26

SJ Experts 12/15/97 500.00      676 0.022% 75.11 575.11

SJ Experts 1/15/98 500.00      646 0.022% 71.78 571.78

SJ Experts 2/15/98 500.00      616 0.022% 68.44 568.44

SJ Experts 2/20/98 2883.75      611 0.022% 391.55 3275.30

SJ Experts 3/20/98 500.00      581 0.022% 64.56 564.56

SJ Experts 4/20/98 500.00      551 0.022% 61.22 561.22

SJ Experts 5/20/98 500.00      521 0.022% 57.89 557.89

SJ Experts 6/20/98 500.00      491 0.022% 54.56 554.56

SJ Experts 7/20/98 500.00      461 0.022% 51.22 551.22

Stephen Marx 7/30/98 458.50      450 0.022% 45.85 504.35

SJ Experts 7/30/98 4422.22      450 0.022% 442.22 4864.44

Stephen Marx 8/10/98 475.00      441 0.022% 46.55 521.55

SJ Experts 8/20/98 500.00      431 0.022% 47.89 547.89

HDW & Company 9/20/98 192.25      401 0.022% 17.13 209.38

HDW & Company 9/20/98 154.00      401 0.022% 13.72 167.72

SJ Experts 9/20/98 500.00      401 0.022% 44.56 544.56

SJ Experts 9/30/98 3517.70      390 0.022% 304.87 3822.57

SJ Experts 10/20/98 500.00      371 0.022% 41.22 541.22

SJ Experts 10/30/98 8033.77      360 0.022% 642.70 8676.47

SJ Experts 11/20/98 575.00      341 0.022% 43.57 618.57

SJ Experts 12/20/98 1316.30      311 0.022% 90.97 1407.27

Stephen Marx 12/31/98 525.00      300 0.022% 35.00 560.00

Trugman Valuation 1/6/99 10000.00      295 0.022% 655.56 10655.56

Stephen Marx 3/10/99 625.00      231 0.022% 32.08 657.08

SJ Experts 3/30/99 2553.10      210 0.022% 119.14 2672.24

Marx & Robes 8/30/96 275.00   1,140 0.022% 69.67 344.67

Marx & Robes 11/30/96 1292.25  1,050 0.022% 301.53 1593.78

SJ Experts 12/31/96 5000.00  1,020 0.022% 1133.33 6133.33

Marx & Robes 1/30/97 499.25   990 0.022% 109.84 609.09

SJ Experts 5/30/97 4219.94      870 0.022% 815.86 5035.80

Marx & Robes 4/20/98 150.00      551 0.022% 18.37 168.37
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Utilities

Some City Power & Light 4/2/96 31.62   1,289 0.022% 9.06 40.68

Some City Power & Light 5/30/96 39.35  1,230 0.022% 10.76 50.11

Some City Power & Light 5/30/96 16.33  1,230 0.022% 4.46 20.79

Some City Power & Light 5/30/96 -1.30  1,230 0.022% -0.36 -1.66

Some City Power & Light 6/15/96 31.30  1,216 0.022% 8.46 39.76

Some City Power & Light 6/15/96 -1.04  1,216 0.022% -0.28 -1.32

Some City Power & Light 7/30/96 29.19  1,170 0.022% 7.59 36.78

Some City Power & Light 8/30/96 30.23  1,140 0.022% 7.66 37.89
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Telephone
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Ameritech 6/30/96 17.23  1,200 0.022% 4.59 21.82

AT&T 6/30/96 5.15  1,200 0.022% 1.37 6.52

Ameritech 6/30/96 125.88  1,200 0.022% 33.57 159.45
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TABLE 32
RASCAL HOUSE

COSTS INCURRED

Date  Amount Days

Daily Interest

Factor Interest Damage

SJ Experts 4/20/99 3202.46      191 0.022% 135.93 3338.39

United Parcel Service 4/20/99 12.50      191 0.022% 0.53 13.03

Grand Total 110805.57 19743.85 130549.42
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TABLE 32
RASCAL HOUSE

COSTS INCURRED

Date  Amount Days

Daily Interest

Factor Interest Damage

Utilities

Some City Power & Light 4/2/96 31.62   1,289 0.022% 9.06 40.68

Some City Power & Light 5/30/96 39.35  1,230 0.022% 10.76 50.11

Some City Power & Light 5/30/96 16.33  1,230 0.022% 4.46 20.79

Some City Power & Light 5/30/96 -1.30  1,230 0.022% -0.36 -1.66

Some City Power & Light 6/15/96 31.30  1,216 0.022% 8.46 39.76

Some City Power & Light 6/15/96 -1.04  1,216 0.022% -0.28 -1.32

Some City Power & Light 7/30/96 29.19  1,170 0.022% 7.59 36.78

Some City Power & Light 8/30/96 30.23  1,140 0.022% 7.66 37.89

Some City Power & Light 9/15/96 26.47  1,126 0.022% 6.62 33.09

Some City Power & Light 10/30/96 26.34  1,080 0.022% 6.32 32.66

Some City Power & Light 11/30/96 26.48  1,050 0.022% 6.18 32.66

Some City Power & Light 12/15/96 30.03  1,036 0.022% 6.91 36.94

Some City Power & Light 1/30/97 33.16   990 0.022% 7.30 40.46

Some City Power & Light 2/28/97 30.64      960 0.022% 6.54 37.18
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Some City Power & Light 4/30/97 31.73      900 0.022% 6.35 38.08
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Some City Power & Light 9/20/97 30.24      761 0.022% 5.11 35.35

Some City Power & Light 10/20/97 21.16      731 0.022% 3.44 24.60

Telephone

Ameritech 1/30/96 219.46   1,350 0.022% 65.84 285.30

Ameritech 2/29/96 122.65  1,320 0.022% 35.98 158.63

Ameritech 3/29/96 18.14  1,292 0.022% 5.21 23.35

AT&T 3/29/96 5.15  1,292 0.022% 1.48 6.63

AT&T 3/29/96 5.15  1,292 0.022% 1.48 6.63

Ameritech 3/30/96 131.84  1,290 0.022% 37.79 169.63

Ameritech 4/30/96 17.38  1,260 0.022% 4.87 22.25

AT&T 4/30/96 5.15  1,260 0.022% 1.44 6.59

AT&T 4/30/96 5.15  1,260 0.022% 1.44 6.59

Ameritech 4/30/96 128.27  1,260 0.022% 35.92 164.19

Ameritech 5/30/96 17.38  1,230 0.022% 4.75 22.13

AT&T 5/30/96 5.15  1,230 0.022% 1.41 6.56

Ameritech 5/30/96 116.68  1,230 0.022% 31.89 148.57

AT&T 5/30/96 5.15  1,230 0.022% 1.41 6.56

Ameritech 6/30/96 17.23  1,200 0.022% 4.59 21.82

AT&T 6/30/96 5.15  1,200 0.022% 1.37 6.52

Ameritech 6/30/96 125.88  1,200 0.022% 33.57 159.45



-  52  -

SUMMARY OF DAMAGES

Several elements of damages were discussed in this report.  They are summarized as follows

and include adjustments for lost interest.

Lost Profits $ 1,331,063

Damages from Costs Incurred 130,549

Total Damages $ 1,461,612

We reserve the right to adjust our damage calculations as additional information becomes

available.
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Early Settlement Panel.  Has served on the Blue Ribbon Early Settlement Panel in Sussex County.
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Pennsylvania • Montgomery, Lehigh.  Massachusetts • Middlesex.  Indiana • Marion. California

• San Jose. Michigan • Ottawa.

Court Appointments.  Has been court appointed in New Jersey’s Morris, Sussex, Essex, Union,

Hunterdon, Somerset, Monmouth, Middlesex, Passaic, W arren, Bergen, and Hudson counties

by numerous judges, as well as Orange County, Florida.

Mutual Expert.  Regularly serves as a mutually-agreed upon expert.

Early Settlement Panel.  Has served on the Blue Ribbon Early Settlement Panel in Sussex

County.
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PROFESSIONAL QUALIFICATIONS

Experience

President of Trugman Valuation Associates, Inc., a firm specializing in business valuation and

litigation support services.  Business valuation experience includes a wide variety of assignments

including closely-held businesses, professional practices and thinly traded public companies.

Industries include but are not limited to security, automotive, funeral homes, health care,

securities brokerage and financial institutions, retail, manufacturing, service, and professional

business establishments.  Assignments have also included the valuation of stock options and

various types of intangible assets.

Business valuation and litigation support services have been rendered for a variety of purposes

including, but not limited to family law matters, business damages, lender liability litigation, buy-

sell agreements, shareholder litigation, estate and gift tax matters, buying and selling

businesses, malpractice litigation, wrongful death, sexual discrimination, age discrimination,

wrongful termination, and breach of contract.  Representation in litigation includes plaintiff,

defendant, mutual, and court-appointed neutral.

Court Testimony.  Has been qualified as an expert witness in State Courts of New Jersey, New

York, Pennsylvania, Connecticut, Florida, Michigan and Federal District Court in Newark, New

Jersey and Hammond, Indiana, and has performed extensive services relating to court testimony.

Testimony has also been provided in arbitrat ion cases before the National Association of

Securities Dealers and the American Stock Exchange, as well as other forms of arbitration.

Court Appearances.  Has appeared in the following courts:  New Jersey • Morris, Atlantic,

Sussex, Bergen, Burlington, Passaic, Mercer, Middlesex, Monmouth, Essex, Hunterdon, W arren,

Hudson, and Union. New York • Bronx • W estchester.  Florida • Palm Beach. Polk, Lee ,

Broward, Miami-Dade and Leon. Connecticut • Fairfield, Milford/Ansonia, Middlesex.

Pennsylvania • Montgomery, Lehigh.  Massachusetts • Middlesex.  Indiana • Marion. California

• San Jose. Michigan • Ottawa.

Court Appointments.  Has been court appointed in New Jersey’s Morris, Sussex, Essex, Union,

Hunterdon, Somerset, Monmouth, Middlesex, Passaic, W arren, Bergen, and Hudson counties

by numerous judges, as well as Orange County, Florida.

Mutual Expert.  Regularly serves as a mutually-agreed upon expert.

Early Settlement Panel.  Has served on the Blue Ribbon Early Settlement Panel in Sussex

County.
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• Crossfire:  Why You Should Not Use the Excess Earnings Method.  New Orleans, LA,
American Institute of Certified Public Accountants Business Valuation Conference, 1995.

• Practice Aid 93-3, What Did We Do?  Tampa, FL, Florida Institute of Certified Public
Accountants, 1995.

• Revenue Ruling 59-60:  What Does It Really Say?  East Brunswick, NJ, New Jersey Society
of Certified Public Accountants, 1995.

• Preparing and Defending a Business Valuation Report in Litigation.  Holmdel, NJ, New Jersey
Society of Certified Public Accountants, 1995.

• Using the Market Approach to Value Small and Medium Sized Businesses.  San Diego, CA;
Orlando, FL, American Institute of Certified Public Accountants, Institute of Business
Appraisers, Inc., Joint Conference, 1995 - 1996.

• CPA’s Role in Divorce Litigation.  Holmdel, NJ, New Jersey Society of Certified Public
Accountants, 1995. 

• Business Valuation and Litigation.  Reno and Las Vegas, NV, Nevada Society of Certified
Public Accountants, 1994.

• Business Valuation with an Emphasis on Employee Stock Ownership Plans, Mergers and
Acquisitions, and Initial Public Offerings.  Phoenix, AZ, National Industry Conference,
American Institute of Certified Public Accountants, 1994.

• Business Valuation-There's a Right Way and a Wrong Way to Do It.  Dallas, TX, Dallas
Estate Planning Council, 1993, Chattanooga, TN, Chattanooga Estate Planning Council,
1998.

• The CPA's Role in Divorce Litigation.  Louisville, KY, Kentucky Society of Certified Public
Accountants, 1993.

• Valuation of Accounting and Other Professional Practices.  West Orange, NJ, Small and
Medium Firm Conference, NJ Society of Certified Public Accountants, 1993.

• Information Gathering Strategies for Business Appraisal.  San Diego, CA, National
Conference on Appraising Closely-Held Businesses, The Institute of Business Appraisers,
Inc., 1993.

• Capitalization Rates.  Edison, NJ, Matrimonial Conference, NJ Society of Certified Public
Accountants, 1993.

• Measure of Value in Theory and Reality for Marital Dissolutions.  Orlando, FL, National
Conference on Appraising Closely-Held Businesses, The Institute of Business Appraisers,
Inc., 1992.
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• Valuing Professional Practices, Orlando, FL, American Institute of CPAs, 2004.

• How to Develop Discount Rates. Ft. Lauderdale, FL, Florida Institute of CPAs Valuation and
Litigation Conference, 2004; Detroit, Michigan, MI Valuation Conference, 2004.

• To Tax or Not to Tax - That is the Question: Tax Effecting S Corporations, Chicago, IL, Illinois
Business Valuation Conference, 2004.

• Controversial Topics. Richmond, VA, VA Valuation and Litigation Conference, 2004.

• Guideline Company Methods: Levels of Value Issues, Telephone Panel, Business Valuation
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• Business Valuation in a Litigation Setting.  Las Vegas, NV, CPAmerica International, 2003.
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• To Tax or Not to Tax?  Issues Relating to S Corps and Built-In Gains Taxes.  Washington,
DC, Internal Revenue Service, 2003.

• Issues for CPAs in Business Valuation Reports.  New Orleans, LA, American Institute of
Certified Public Accountants, 2002.

• Guideline Public Company Method: Minority Versus Control – Dueling Experts.  New Orleans,
LA, American Institute of Certified Public Accountants, 2002.

• To Tax or Not To Tax? - That Is The Question.  Minneapolis, MN, Minnesota Society of
Certified Public Accountants, 2002.
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• Uniform Standards of Professional Appraisal Practice.  American Society of Appraisers, 1995.

• Advanced Topics in Business Valuation.  New Jersey Society of Certified Public
Accountants, 1995, 1996, 1997.

• Business Valuation Theory.  New Jersey, 1994, 1995, 1996, 1997, 1999, 2000, 2002; Rhode
Island, 2004.

• Business Valuation Approaches and Methods.  New Jersey, 1994, 1995, 1996, 1997, 1998,
1999, 2000, 2002;  North Carolina, 1997, 1999, 2000;  Louisiana, 1997, 1998;
Massachusetts, 1997, 1998, 1999; Pennsylvania, 1997; New York, 1997, 2000; Indiana,
1997; Connecticut, 1997, 2000; Ohio, 1998; Rhode Island, 1999, 2003.

• Business Valuation Discount Rates, Capitalization Rates, Valuation Premiums and
Discounts.  New Jersey, 1998, 2000, 2002; North Carolina, 1997, 1999, 2000; Louisiana,
1997; Massachusetts, 1997, 1998; Rhode Island, 1997, 1999; Indiana, 1997; Connecticut,
1997, 2000.

• Business Valuation.  Champaign, IL, American Institute of Certified Public Accountants
National Tax School, 1994, 1995, 1996.

• Principles of Valuation: Introduction to Business Valuation. American Society of Appraisers,
1998, 1999, 2001, 2002.

• Principles of Valuation: Business Valuation Methodology.  American Society  of  Appraisers,
1992, 1993, 1995, 1996, 1997, 1998, 1999, 2001.

• Principles of Valuation:  Case Study.  American Society of Appraisers, 1993, 1999, 2000,
2001, 2002, 2003.

• Principles of  Valuation: Selected Advanced Topics.  American Society of Appraisers, 1992,
1994, 1995, 1996, 1998, 2002.
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• Valuing Professional Practices, Orlando, FL, American Institute of CPAs, 2004.

• How to Develop Discount Rates. Ft. Lauderdale, FL, Florida Institute of CPAs Valuation and
Litigation Conference, 2004; Detroit, Michigan, MI Valuation Conference, 2004.

• To Tax or Not to Tax - That is the Question: Tax Effecting S Corporations, Chicago, IL, Illinois
Business Valuation Conference, 2004.

• Controversial Topics. Richmond, VA, VA Valuation and Litigation Conference, 2004.

• Guideline Company Methods: Levels of Value Issues, Telephone Panel, Business Valuation
Resources, 2004.

• Small Business Case Study.  Phoenix, AZ, American Institute of Certified Public Accountants
National Business Valuation Conference, 2003; Ft. Lauderdale, FL, Florida Institute of CPAs,
2004.

• Valuation Issues - What You Need to Know.  San Antonio, TX, AICPA National Auto Dealer
Conference, 2003.

• Professional Practice Valuations.  Tampa, FL, The Florida Bar - Family Law Section, 2003.

• Business Valuation Basics.  Orlando, FL, The Florida Bar Annual Meeting, 2003.

• Business Valuation for Divorce.  Orlando, FL, The Florida Bar Annual Meeting, 2003.

• Business Valuation in a Litigation Setting.  Las Vegas, NV, CPAmerica International, 2003.

• The Transaction Approach - How Do We Really Use It?  Tampa, FL, American Society of
Appraisers International Conference, 2003.

• Advanced Testimony Techniques.  Chicago, IL, Illinois Business Valuation Conference, 2003.

• To Tax or Not to Tax?  Issues Relating to S Corps and Built-In Gains Taxes.  Washington,
DC, Internal Revenue Service, 2003.

• Issues for CPAs in Business Valuation Reports.  New Orleans, LA, American Institute of
Certified Public Accountants, 2002.

• Guideline Public Company Method: Minority Versus Control – Dueling Experts.  New Orleans,
LA, American Institute of Certified Public Accountants, 2002.

• To Tax or Not To Tax? - That Is The Question.  Minneapolis, MN, Minnesota Society of
Certified Public Accountants, 2002.
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Experience

President of Trugman Valuation Associates, Inc., a firm specializing in business valuation and

litigation support services.  Business valuation experience includes a wide variety of assignments

including closely-held businesses, professional practices and thinly traded public companies.

Industries include but are not limited to security, automotive, funeral homes, health care,

securities brokerage and financial institutions, retail, manufacturing, service, and professional

business establishments.  Assignments have also included the valuation of stock options and

various types of intangible assets.

Business valuation and litigation support services have been rendered for a variety of purposes

including, but not limited to family law matters, business damages, lender liability litigation, buy-

sell agreements, shareholder litigation, estate and gift tax matters, buying and selling

businesses, malpractice litigation, wrongful death, sexual discrimination, age discrimination,

wrongful termination, and breach of contract.  Representation in litigation includes plaintiff,

defendant, mutual, and court-appointed neutral.

Court Testimony.  Has been qualified as an expert witness in State Courts of New Jersey, New

York, Pennsylvania, Connecticut, Florida, Michigan and Federal District Court in Newark, New

Jersey and Hammond, Indiana, and has performed extensive services relating to court testimony.

Testimony has also been provided in arbitrat ion cases before the National Association of

Securities Dealers and the American Stock Exchange, as well as other forms of arbitration.

Court Appearances.  Has appeared in the following courts:  New Jersey • Morris, Atlantic,

Sussex, Bergen, Burlington, Passaic, Mercer, Middlesex, Monmouth, Essex, Hunterdon, W arren,

Hudson, and Union. New York • Bronx • W estchester.  Florida • Palm Beach. Polk, Lee ,

Broward, Miami-Dade and Leon. Connecticut • Fairfield, Milford/Ansonia, Middlesex.

Pennsylvania • Montgomery, Lehigh.  Massachusetts • Middlesex.  Indiana • Marion. California

• San Jose. Michigan • Ottawa.

Court Appointments.  Has been court appointed in New Jersey’s Morris, Sussex, Essex, Union,

Hunterdon, Somerset, Monmouth, Middlesex, Passaic, W arren, Bergen, and Hudson counties

by numerous judges, as well as Orange County, Florida.

Mutual Expert.  Regularly serves as a mutually-agreed upon expert.

Early Settlement Panel.  Has served on the Blue Ribbon Early Settlement Panel in Sussex

County.
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Instructor

• Developing Your Business Valuation Skills:  An Engagement Approach.  NJ  Society  of
Certified Public Accountants, 1992, 1993.

• Advanced Business Valuation Seminar.  The Institute of Business Appraisers, Inc., 1991,
1992.

• 10 Day Workshop on Appraising Closely-Held Businesses.  The Institute of Business
Appraisers, Inc., 1991, 1998.

• Financial Statement Analysis.  St. Charles, MO, Lindenwood College Valuation Sciences
Program, 1989, 1990.

• Former Adjunct Instructor of Federal Income Taxation and Intermediate Accounting.
Centenary College, Hackettstown, NJ, 1982-1987.

Organizations

• The Institute of Business Appraisers, Inc.

• American Society of Appraisers.

• American Institute of Certified Public Accountants.

• New Jersey Society of Certified Public Accountants.

• New York State Society of Certified Public Accountants.

• Florida Institute of Certified Public Accountants.

• Collaborative Family Lawyers of South Florida

Awards

• Presented with the “Outstanding Chair Award” by the Florida Institute of Certified Public
Accountants in June 2007 for service to the  2006-2007 Valuation, Forensic Accounting and
Litigation Services Section.

• Presented with the “Hall of Fame Award” by the American Institute of Certified Public
Accountants in December 1999 for dedication towards the advancement of the business
valuation profession.

• Presented with the “Fellow Award” by The Institute of Business Appraisers Inc., in January
1996 for contributions made to the profession.
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Professional Appointments

• The Institute of Business Appraisers, Inc.  Former Regional Governor for the Mid-Atlantic
Region consisting of Delaware, Kentucky, Maryland, New Jersey, Pennsylvania, Ohio,
Virginia, and West Virginia.

• The American Society of Appraisers Chapter 73.  Treasurer, 1996 - 1997.

Current Committee Service

• Chairman of Valuation, Forensic Accounting and Litigation Services Section - Florida Institute
of CPAs.

• Chairman of Disciplinary and Ethics Committee -The Institute of Business Appraisers, Inc.
(committee established 1989).  

• AICPA ABV Examination Committee.

Past Committee Service

• AICPA Committee with the Judiciary.

• AICPA ABV Credential Committee.

• AICPA Management Consulting Services Division - Executive Committee. 

• Chairman of the Valuation Standards Subcommittee - NJ Society of Certified Public
Accountants Litigation Services Committee.  

• Matrimonial Subcommittee - NJ Society of Certified Public Accountants Litigation Services
Committee.  

• Co-Chair of Courses and Seminars for Certified Public Accountants Subcommittee - NJ
Society of Certified Public Accountants.

• Education Committee - The Institute of Business Appraisers, Inc. 

• Chairman of Education Committee - North Jersey Chapter of American Society of Appraisers.

• AICPA Subcommittee on Business Valuation & Appraisal.

• International Board of Examiners - American Society of Appraisers. 

• Qualifications Review Committee - The Institute of Business Appraisers, Inc. 
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Editor

• Editorial Advisor for Financial Valuation and Litigation Expert, Valuation Products and
Services.

• Editorial Advisor for CPA Expert, American Institute of Certified Public Accountants. 

• Editorial Advisor for The Journal of Accountancy, American Institute of Certified Public
Accountants. 

• Former Editorial Advisor of BV Q&A, Business Valuation Resources.

• Former Editorial Board of CPA Litigation Service Counselor, Harcourt Brace, San Diego, CA.

• Former Editorial Board of Business Valuation Review, American Society of Appraisers,
Herndon, VA.

Author

• Course entitled Standards and Ethics: An Appraiser’s Obligation, The Institute of Business
Appraisers (2007).

• Course entitled Small Business Valuation: A Real Life Case Study, American Institute of
Certified Public Accountants (2005).

• Guideline Public Company Method - Control or Minority Value?, Shannon Pratt’s Business
Valuation Update (2003).

� Signed, Sealed, Delivered, Journal of Accountancy (2002).

� A CPA’s Guide to Valuing a Closely Held Business,  American Institute of Certified Public
Accountants (2001).

� Course entitled Business Issues - State Courts, National Judicial College, Reno, NV (2000).

� Understanding Business Valuation:  A Practical Guide to Valuing Small to Medium-Sized
Businesses, American Institute of Certified Public Accountants, First Edition (1998) Second
Edition (2002).  

� Contributing author to The Handbook of Advanced Business Valuation, McGraw-Hill (1999).

� Course entitled Valuation Issues in Divorce Settings for the American Institute of Certified
Public Accountants (1997). 

� Co-author of course entitled Accredited Business Valuer Review Course (Market Approach
Chapter) for the American Institute of Certified Public Accountants (1997).  
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Author

� Understanding Business Valuations for The Institute of Continuing Legal Education (1997).

� Six Day Business Valuation Series consisting of Business Valuation Theory, Valuation
Approaches & Methods and Advanced Topics in Business Valuation (1994, 1995.)

� Advocacy vs. Objectivity, CPA Litigation Service Counselor, Harcourt Brace, San Diego, CA
(1993). 

� Valuation of a Closely-Held Business, Practice Aid for the American Institute of Certified
Public Accountants (1993).

� Co-author of Guide to Divorce Engagements, Practitioners Publishing Company, Fort Worth,
TX (1992).

� A Threat to Business Valuation Practices, Journal of Accountancy (December 1991).

� Course entitled Advanced One Day Seminar for The Institute of Business Appraisers, Inc.
(1991).

� Course entitled Understanding Business Valuation for the Practice of Law for the Institute of
Continuing Legal Education in NJ.  

� An Appraiser's Approach to Business Valuation, Fair$hare, Prentice Hall Law & Business
(July & August, 1991).  

� What is Fair Market Value? Back to Basics, Fair$hare, Prentice Hall Law & Business (June
1990).
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York, Pennsylvania, Connecticut, Florida, Michigan and Federal District Court in Newark, New

Jersey and Hammond, Indiana, and has performed extensive services relating to court testimony.

Testimony has also been provided in arbitrat ion cases before the National Association of

Securities Dealers and the American Stock Exchange, as well as other forms of arbitration.

Court Appearances.  Has appeared in the following courts:  New Jersey • Morris, Atlantic,

Sussex, Bergen, Burlington, Passaic, Mercer, Middlesex, Monmouth, Essex, Hunterdon, W arren,

Hudson, and Union. New York • Bronx • W estchester.  Florida • Palm Beach. Polk, Lee ,

Broward, Miami-Dade and Leon. Connecticut • Fairfield, Milford/Ansonia, Middlesex.

Pennsylvania • Montgomery, Lehigh.  Massachusetts • Middlesex.  Indiana • Marion. California

• San Jose. Michigan • Ottawa.

Court Appointments.  Has been court appointed in New Jersey’s Morris, Sussex, Essex, Union,

Hunterdon, Somerset, Monmouth, Middlesex, Passaic, W arren, Bergen, and Hudson counties

by numerous judges, as well as Orange County, Florida.

Mutual Expert.  Regularly serves as a mutually-agreed upon expert.

Early Settlement Panel.  Has served on the Blue Ribbon Early Settlement Panel in Sussex

County.


